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Ghost Inventory of Nonperforming Loans Haunts Housing
By Daren Blomquist, RealtyTrac Vice President
Monica and Geary Pearson had everything
in place to short sell their Colorado home
in June 2013: a short sale approval letter
in hand from their lender — with a
solitary lien against the home — and a
qualified buyer offering the amount
approved.
Seven months later
they were still waiting for
the deal to close.
What tripped up this
seemingly slam-dunk
short sale? The Pearson’s
loan was sold by their
lender as part of a pool
of nonperforming loans
(NPLs) to an unnamed
Monica and
company that they were
unable to track down
initially.
“Once we had the (approval) letter we
could list the house,” said Geary. “The
problem was, then the loan was gone and
we didn’t even know where it went.”
The sale of the Pearson’s loan is one
of potentially hundreds of thousands of
NPLs that have been sold in the last three
years, creating a ghost inventory of
distressed loans owned by corporations
that many have never heard of and that
don’t report their delinquent loans to a
trade organization such as the Mortgage
Bankers Association or any government
agency.

These distressed loans in limbo
continue to haunt the housing market in
the form of stalled short sales like the
Pearson’s along with other protracted
attempts to avoid foreclosure that could
still ultimately end up in a foreclosure.
According to an
analysis by
Foreclosure News
Report, more than
72,000 nonperforming loans
insured by the
Federal Housing
Administration have
been sold since
2010 as part of the
Geary Pearson
Distressed Asset
Stabilization
Program (DASP) administered by the U.S.
Department of Housing and Urban
Development — which posts the results of
the sales on its website. But there is no
public record for sales of loans not
insured by the FHA, leaving an unreported
gap of many more NPL sales — given that
the FHA share of mortgage originations
was just 30 percent of all originations
even at its peak in recent years.
Case of the disappearing loan
“We were in the closing department at
Chase and they said, ‘well it’s sold,’”
noted Karl Falk, president and CEO of
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we just leave the keys on the counter? What do you do
Summit Mitigation Services, a company that worked
in this situation? Because we were still paying the utiliwith the Pearsons to complete a short sale of their
ties, we were paying the HOA, but that was just money
house.
we were throwing out the window.”
Falk said he and his team — including his wife,
Monica noted that even though the couple stopped
April, who is the listing agent for the property — went
making mortgage payments several years ago
to great lengths to track down the new ownthey have never been threatened with foreers of the loan. He contacted the most senclosure.
ior person he knew at Chase and even the
“That’s what’s weird,” she said.
local congressional office, but to no avail.
Even when the new servicer identified
Short sales, interrupted
itself to the Pearsons, any action on the
Karl Falk said the Pearson’s loan was part of a
short sale was delayed while the servicer
batch of nonperforming loans sold by Chase
implemented a new computer system.
Karl
Falk
in the summer of 2013 that prompted
“We finally got a letter letting us know
Summit to start digging into the issue of NPL
who it went to,” Geary added. “At that point
President & CEO
Monica got on the phone and called and
Summit Mitigation sales.
they didn’t have a clue what was going on.”
“Kind of like investigating a murder,” he
Services
said of the process, noting he was unable to
The lengthy process has prompted the
find any public record of the sales of privately held
Pearsons to consider just walking away from a house
loans like the Pearson’s even though he enlisted a
they have not lived in for several years because of a job
national title company to assist in the effort. The title
transfer to Phoenix for Geary, an airline mechanic.
company told him it was impossible to find the name of
“Could this go on forever?,” Geary wondered. “Can
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the new servicer until it stepped forward on its own.
While investigating the sale of the Chase loans, Falk
ran across the FHA-insured loan sales, providing some
concrete evidence of why his firm stayed so busy with
incoming short sale requests from homeowners and
agents even while foreclosure numbers reported by
RealtyTrac and others showed dramatic declines.
“We’re still very, very busy and yet every report you
read in the news is that nonperforming notes are
reducing significantly, foreclosures are down and
everybody’s happy go lucky that the real estate market
is back,” said Falk, who theorized that part of the
reason public foreclosure notices are not being filed
may tie back to problems documenting what company
actually owns the loan. “If a lender hasn’t started the
foreclosure process in five years, it may be because
there is confusion about who the actual note holder is.”
Another reason may be a more pragmatic one on
the part of the banks.
“They wouldn’t spend money on foreclosure
attorneys if they knew they were going to sell the
note,” said Falk.

Bleeding HOAs: another piece of the puzzle
Interrupted short sales were one symptom of the ghost
inventory that Falk was tracking. Another was home
owner associations (HOA) with long-unpaid dues that
were forced to foreclose in a junior position because
the mortgage lender was not foreclosing.
“There are a lot of HOAs across the country that
are bleeding … because nobody has been paying the
HOAs for years,” said Falk, explaining that the HOAs
end up foreclosing even though they don’t want to own
the property subject to the mortgage lien. “Some of
these HOAs don’t know who the lender is because they
have changed hands so many times ... there is no way
of tracking who owns the current note that is attached
to the property.
“People have not been making mortgage payments
for five years, and no one has been making HOA
payments for five years either,” Falk continued. “That’s
our biggest problem right now, because the homeowner is out of the picture … it’s a needle in the haystack.”
During the three years he was on the board of his
condo association, Bill Davis said he saw numerous
homeowners simply walk away even though the
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said, echoing Falk’s belief that falling foreclosure activiforeclosure was not completed on their delinquent
ty does not truly reflect the level of distress still woven
loans. Now many of those distressed loans have been
into the fabric of the housing market.
sold by the HUD program, he said.
Davis still owns the condo he bought in Fort Myers,
Business solution better than bank solution
Fla., in 2006 for about $200,000, pulling money out of
Davis acknowledged that the discounted sale of the
his retirement savings to purchase the property, which
FHA-insured loans is likely a better option for HUD —
he claims is now worth around $50,000.
and for taxpayers — than a full-fledged foreclosure.
“It has ruined my wife’s and my retirement and it
“I would be willing to believe they are recovering in
has stolen a lot from my children’s inheritance,” said
these auctions as much as or maybe more than they
Davis, who lives in Atlanta but bought the condo in
would if they had a servicer foreclose on these propersouthwest Florida so he would have a place close to his
ties,” he said.
son, daughter-in-law and grandchildren, who lived in
John Lucey, acting director, asset sales office at
the area but have since moved away.
HUD, explained the rationale behind the NPL sales of
Unlike Davis, many others in the condo complex
FHA-insured loans in an email.
who bought near the top of the market have not held
“The financial crisis led to FHA’s delinquent invenonto their properties. Davis estimated that 70 percent
tory growing significantly at a time when foreclosure
of the units in the complex went into foreclosure
timelines were lengthening, prompting HUD to looking
between 2006 and 2008. Many were owned by real
for more efficient alternatives to conveyance for manestate investors “who just walked away” when they
aging FHA’s distressed assets,” he wrote. “DASP
were not able to flip, but others were bought by
(Distressed Asset Stabilization Program) allows pools of
“numerous young couples, some with their first child,
mortgages headed for foreclosure to be sold
who thought they had got their first
to qualified bidders and charges them to work
home,” according to Davis.
with borrowers, prohibiting foreclosure for 6
“It was the saddest thing to have to
months during which time they can try and
sit down and talk to those people,” he
bring the loan current, offer principal reducsaid of his time serving on the board of
tion or pursue a less expensive alternative to
the condo association. “And they just
foreclosure such as a short sale. Ultimately,
ended up having to walk away.”
the program is designed to maximize recovDavis, who describes himself as “just
eries to the mutual mortgage insurance fund,
a 70-year-old retired guy,” started digreduce claim costs, minimize the time that
ging into the issue when he noticed
Steve Ozonian
assets are held, and keep homeowners in
many of the condos abandoned by
President
their homes.”
investors and first-time homebuyers
Carrington
Mortgage
Falk also acknowledged that the NPL
never completed the
foreclosure
Servicing
sales are, in theory, a better solution than
process. Instead, the loans secured by
foreclosure, but he argued that in some cases
those properties were sold at a discount
the new servicers are not equipped to handle the flood
to a new owner.
of new loans they are taking on.
“Now they have a mortgage of 100 thousand, and
“Now we have business America that’s taking care
they’ve only got 50 (thousand) invested in it,” said
of the problem instead of banking America, and I
Davis, who theorized that the investors would offer the
believe that’s the right solution. In this case it’s just not
homeowners up to 50 percent off their mortgage
being run properly,” he said, adding that the businesspayment. “And the taxpayers are stuck with the other
es buying the loans are pursuing a return on invest50 percent, which is basically a loss to the FHA.”
ment rather than loss mitigation. “It’s not loss mitigaSince most of the homeowners in Davis’ condo
tion; it’s loan reallocation.”
complex are already long gone, even a 50 percent
discount won’t entice them to start making a monthly
Foreclosure the final option
payment again.
Foreclosure is the last option for loans purchased by
“In the event that they ultimately have to foreclose,
Carrington Holding Company, one of the nation’s
those will fall back into (the foreclosure numbers),” he
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monthly payment was low enough to be covered by
largest purchasers of NPLs, according to the company’s
renting the home.
Chief Real Estate Officer Steve Ozonian.
“We actually tried to modify our loan two or three
“In the majority of cases we are able to find a solutimes … and dealing with the banks in general it’s like
tion other than foreclosure, such as a refinance or a
they always have a problem with the paperwork,” Geary
deed in lieu (of foreclosure) or a short sale along with
said.
customized options as needed. We’re usualApril Falk, the listing agent for the
ly able to find a solution before it becomes a
Pearsons, said the new servicer seemed intent
repossessed property,” said Ozonian, who
on proceeding with the short sale — but on
added that the company started purchasing
their own rigid terms.
NPLs in 2011. “They’ve been getting bid up
“They came back and said, ‘no that
as there is more competition in the NPL
property is worth 390 thousand,’” she said,
marketplace.”
noting the short sale approval letter from
Ozonian said the first option Carrington
Chase was for $320,000. “And of course I
pursues for NPLs is the restructuring of the
wanted to know what they were smoking.”
loan, and that option “provides for the
April Falk
But she decided to go along with their
majority of the solutions.” The second
request and listed the property for $390,000,
option is refinancing the loan, and then
Broker Associate
documenting the often negative feedback she
“cash for keys,” industry shorthand for a
Sellstate Alliance Realty
deed in lieu of foreclosure.
Colorado Springs, CO received on that listing price.
“I saved feedback from agents,” she
But the Pearsons — whose new loan sersaid, noting she was getting comments that
vicer was not Carrington — said they were
she clearly did not know the local real estate market
not offered loan modification or refinance as an option
based on the high listing price.
when their mortgage was sold, even though either of
those options would have been acceptable if the new
Continued next page >
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company already in place and we were servicing our
She gradually reduced the price and finally when it hit
own portfolio, which had a lot of subprime-distress in it
$345,000 she got another offer, but it came in at
so we have the domain knowledge and skills to execute.”
$320,000. “I submitted a whole packet (to the servicer).
I included my listing history. I pulled comps showing
Ozonian also noted that some companies are likely
homes listed too high are not moving.”
overpaying for the NPLs.
Finally in late January the servicer agreed to another
“We’ve lost pools (to other bidders),” he said. “But
appraisal of the home, and it came in at $335,000. The
we’ve been OK with the fact that we’ve lost where we
servicer sent her a letter in late January asking for proof
think other people have overpaid.”
of funds on the most recent
Agreeing with Karl Falk, Lucey
$320,000 offer — a sign that the
and Davis, Ozonian said that NPL
deal might finally close after nearly
sales to servicers like Carrington
a year of wrangling with two difwith more flexibility to offer foreferent servicers and seeing as
closure alternatives is a better
many as five offers under contract
options for the overall housing
fall through.
market than the straight-to-fore“If this didn’t work this time,
closure standard operating prothey said fine, let it foreclose, let
cedure of the past.
April Falk
the bank take it,” she said of the
“I think it is good for the
Pearsons.
housing market because having
Broker Associate
lots of REO in neighborhoods
Sellstate Alliance Realty
Colorado
Springs,
CO
NPLs not a fast and easy fortune
does not help the local market,”
Monica Vollmer, operations manhe said. “Every loan that we
ager at Summit Mitigation who also worked on the
acquire, we’re able to acquire it because the institution
Pearson short sale, said she is seeing a similar attitude
has been able to determine that this is a nonperformer –
from many of the new
servicers purchasing the NPLs.
they want to get it sold and off the books and let some“(They) just think they can make a fortune just buyone else figure out how to fix it. We are positioned to
ing all these loans,” she said. “You bought these at a
capitalize on that opportunity and feel we are the best
discount, people expect a discount when they buy or
provider of NPL services in the country.”
they will just move on to another home. There are a lot
But that macro-market perspective rings hollow
of homes out there.
for the Pearsons, who said they were stuck with a new
“Nobody walks into a short sale expecting it to be
servicer that did not seem to be capable of dealing
fast and easy but they certainly expect it to be worthefficiently with their loan.
while at the end,” she added.
“It just seems like they throw the stuff away,” Geary
Ozonian admitted that there was a ramp up curve
said. “If this was any other business you guys would be
for Carrington when they first started purchasing the
bankrupt.”
NPLs three years ago.
“We were trying to be honest and do the right
“We made adjustments in the beginning, we learned
thing,” Monica added, noting that the extended short
from them, and we just got better and better at it,” he
sale process has delayed their ability to start repairing
said, contending that the lessons learned over the past
their credit, a necessary step if they ever decide to buy a
few years mean that Carrington now provides a best in
home again. “You like to own your own home to have
class service on the tens of billions of loan balances they
the security. It was the American Dream to own your
have under management in their Santa Ana, Calif.,
own home. … But with these banks it’s like who can you
servicing headquarters.
trust?”
“The execution is key. We’re better at finding peoFor people like Bill Davis, who has kept making his
ple, contacting people… quite frankly being less
mortgage payments on a condo that he expects will
bureaucratic about it. We move through the process
never regain its full value at the top of the market, the
perspective is possibly even more jaded.
much more quickly and smoothly,” he said, noting that
“We got fooled with a lot of Americans unfortunately
Carrington also learned how to deal with distressed
who did the right thing and are left to hold the bag
loans in its own portfolio even before it began purchaswhile everybody else got bailed out,” he said.
ing the NPLs from other servicers. “We had the servicing
6

“They came back and said, ‘no
the property is worth 390 thousand.’ And of course I wanted to
know what they were smoking.”

News Briefs
institutional; older, less than desirable area; and
older, less desirable area, renovations/updating
needed.
The Federal Reserve is scheduled to announce the
In 2013, all four levels experienced rental
second cut in its bond-buying program in six weeks
increases
with the average rent rising to $1,072.
as a lackluster December jobs report failed to
TransUnion reported that the rent increases were
diminish the central bank's expectations for solid
a
national
phenomenon. For example, in Los Angeles,
U.S. economic growth, according to The Wall Street
average rental costs rose 3.2 percent from $1,565 to
Journal.
$1,615 while
On Dec. 18, the
Housing Data Overview
credit risk
Federal Reserve
December 2013
November 2013
December 2012
improved 1.1
announced a $10
Annual Existing Home Sales 1
4.87 million units
4.90 million units
4.94 million units
percent. In New
billion quantitative
Median Existing Home Price 1
$198,000
$196,300
$180,800
York, rents
easing, or QE
1
Existing Home Inventory
4.6 month supply
5.1 month supply
4.4 month supply
were up an
reduction just in
2
average of 5.5
Annual
New
Home
Sales
414,000
464,000
369,000
time for Christmas
percent and
Median New Home Price 2
$270,000
$270,900
$248,900
and the 100th
credit risk by
2
New Home Inventory
5.0 month supply
4.3 month supply
4.9 month supply
anniversary of the
0.4 percent,
1 Source: National Association of Realtors 2 Source: U.S. Department of Commerce
privately run instiand in Chicago
tution. The Fed's
average rental
latest action to begin paring the $85 billion-a-month
costs
increased
nearly
5
percent
from
$1,345 to
program came at the end of Ben Bernanke's term as
$1,411 while credit risk remained the same.
chairman, and the Jan. 6 confirmation of Janet L.

Federal Reserve to Taper Again

Yellen. Bernanke's last day as chairman was Jan. 31.
The pullback was a surprise because the Fed has
said it would not raise short term interest rates,
which are now near zero, until the unemployment
rate reaches 6.5 percent or lower. The unemployment
rate was 6.7 percent in December, according to the
Bureau of Labor Statistics.
The Fed will now buy $75 billion a month in
mortgage and Treasury bonds as of January, down
from $85 billion. The bond-buying program aims to
lower long-term interest rates to encourage mortgage
borrowers to spend and invest.
Sources: The Wall Street Journal, Federal Reserve

Rents Still Rising
Average rental prices have ticked up nearly 4 percent
nationwide, according to a TransUnion Rental Screen
Solutions report of data collected from property
managers in September 2012 through September
2013.
Landlords reported that rents were on the rise for
all four levels — newer, institutional properties; older
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10 States With the Most Millionaires
CNN Money recently published a list that shows
which states millionaires gravitate to the most. Here
are the 10 states that boasted the highest number of
millionaires, along with the ratio of millionaires to
households in each state.
STATE
1. Maryland
2. New Jersey
3. Connecticut
4. Hawaii
5. Alaska
6. Massachusetts
7. Virginia
8. New Hampshire
9. Delaware
10. California

% MILLIONAIRES
7.70 %
7.49 %
7.32 %
7.18 %
6.75 %
6.73 %
6.64 %
6.48 %
6.20 %
6.04 %

The state with the least number of millionaires was
Mississippi.
Source: CNN Money

Legal Updates
Bank of N.Y. Mellon Sues City
of Richmond
Bank of New York Mellon is seeking an injunction to
prevent the City of Richmond, Calif., using eminent
domain powers to seize and refinance more than 600
home mortgages with outstanding balances greater than
the value of the homes securing the loans.
In the wake of Richmond's announcement, Wells
Fargo Bank, Deutsche Bank and Bank of New York Mellon
Corp. sued the city in August 2013, claiming Richmond
wanted to obtain a profit from the practice at the banks'
expense.
In September, U.S. District Judge Charles R. Breyer
dismissed the multibank suit, saying the banks' challenge
to the city's controversial eminent domain initiative was
premature. Judge Breyer ruled that the banks could not
continue their challenge to the city's eminent domain plan
until Richmond actually begins seizing underwater
mortgages. But Bank of New York Mellon also filed a
separate, individual suit seeking to block the city from
seizing properties through the plan that remains pending.
Though the outcome will likely be the same as in the
multibank case, the door will remain open for future suits,
should Richmond move forward with seizures.
This would have a broad impact as cities and counties
around the country look to replicate Richmond's plan in
an effort to assuage the lingering foreclosure crisis. The
parties are still trading motions in the Bank of New York
Mellon suit.
The case is Bank of New York Mellon v. City of
Richmond et al. — case number 3:13-cv-03664 — in the
U.S. District Court for the Northern District of California.
Source:

Law 360

Senate Votes Flood Insurance
Delay
More than 5 million flood insurance policyholders cheered
cautiously on Jan. 30, when the U.S. Senate passed the
Homeowner Flood Insurance Affordability Act of 2014

with a vote of 67-32. The bill aims to delay dramatic
increases in federal flood insurance premiums for four
years imposed by the Biggert-Waters Flood Insurance
Reform Act of 2012, which was sponsored by
Representative Judy Biggert, an Illinois Republican and
Representative Maxine Waters, a California Democrat.
The bill travels to the House of Representatives, where
its future remains uncertain.
After the Biggert-Waters Act was passed in 2012,
insurance rates increased dramatically for 5.5 million
homeowners and businesses near coasts, rivers, wetlands
and lakes. The Homeowner Flood Insurance Affordability
Act of 2014 would delay the start of insurance reform for
four years.
Backers of the Senate legislation say big increases in
premiums could force many homeowners to give up their
homes, which, in turn could drive down property values
and hurt the economy.
Opponents argue that a delay would undermine the
National Flood Insurance Program (NFIP), which is $24
billion in debt.
Flood insurance payouts have meant huge financial
losses for the NFIP, which means Congress has had to
borrow large amounts of additional money from the U.S.
Treasury. As of Sept. 30, 2013, the NFIP owed the U.S.
Treasury $24 billion. The crisis in flood insurance premiums began when the NFIP wound up in the red after
paying out about $24 billion following Hurricanes Katrina,
Irene and Rita, combined with Hurricane Sandy.
The Senate bill is backed by a number of groups,
including the National Association of Realtors, the
National Association of Homebuilders and the American
Bankers Association.
Source:

Reuters
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MyTake: By Peter G. Miller
Is Wall Street Causing Higher Rents?
With home prices rising and foreclosure levels falling it
would seem that all is right with the world of real estate,
but that isn't the case, according to a report by U.S. Rep.
Mark Takano, D-CA. The report, “Rent on the Rise in
Riverside,” argues that tenant rents are soaring in
Riverside County, and that Wall Street and the billions of
dollars spent on buy-to-rent (B2R) deals are at the heart
of the problem.
Tenants should spend
no more than 30 percent of
their income on housing,
according to Takano, and
yet he says 12 million
households nationwide
spend at least 50 percent of
their monthly income to
keep a rental roof over their
heads, a situation that
undermines the recovery of
the housing market. Several
factors are responsible for
high rents, he explains,
including “an overall shortage of housing stock, and a
recovering housing market
being driven by investors,
not homeowners.”
By “investors” what
Takano means are the Wall
Street firms that are buying
up large numbers of single-family homes — some
200,000 to date, according to the congressman. The
idea behind such purchases is to acquire a large inventory of rental properties and then create securities to repay
the “packagers” who originally acquired the homes. The
securities, in the best case, will reward investors with
rental income and appreciation as the properties are sold
off.
There are several problems with securitized real
estate ownership, says Takano, including higher local
rents caused by Wall Street, the potential for inadequate
maintenance and the fear that if prices fall large
investors will dump local inventories thus forcing down
home values.

To back up his claims, Takano has produced a study
based on trends in his district. And yet the Takano report
can be easily read to suggest that B2R programs are
hardly a threat to either renters or local home values.
Indeed, a careful look at Takano's data suggests that
investments from Wall Street might actually be good for
the real estate marketplace.
How Buy-to-Rent Works
The mortgage crisis that began
to emerge in 2006 and 2007
resulted in more than 7 million
foreclosures. Large numbers of
these homes were offered for
sale at auction but when bids
were unsuccessful the title to
such properties shifted to
lenders. Properties held by
lenders are known as “real
estate owned,” or REOs.
In the past two years, Wall
Street investors have purchased REOs in bulk from
lenders and also through local
auctions and short sales. A
mid-2013 report from Morgan
Stanley said six major players
had acquired nearly 80,000
single-family homes:
Blackstone Invitation Homes
(30,000 units), American Homes for Rent (16,000),
Colony American Homes (12,800), JP Morgan (5,000),
Waypoint (4,600), Silver Bay (5,500) and American
Residential (3,800). In addition, Morgan Stanley said the
BTR business represented purchases worth $17 billion, a
figure it says might rise to more than $100 billion in
several years.
If we use Takano's figures and agree for the sake of
argument that the B2R inventory includes some 200,000
properties it's difficult to see that they have much
marketplace impact. The National Association of Realtors
reports that in 2013 there were 5.09 million existing
home sales. In total, there are more than 81 million
single-family homes according to the Census Bureau and

“In total, there are more
than 81 million single-family homes, and 131.1
million housing units
altogether. While 200,000
homes is a big number, it's
not big relative to home
sales, the supply of singlefamily homes or the overall
housing stock.”
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131.1 million housing units altogether. While 200,000
homes is a big number, it's not big relative to home
sales, the supply of single-family homes or the overall
housing stock.
Rents Versus Income
In his study, Takano notes that rents as a percentage of
income have increased in his district. For instance, in the
City of Riverside “the number of renters spending more
than half of their income on housing costs rose 51.8
percent since 2007.”
At first it might seem as though the citizens of
Riverside have faced a rent gouging epidemic but a
closer look at the numbers suggests an entirely different
situation.
Figures from the Takano
study show that rents have
“risen” relative to income in the
City of Riverside, going from
23.3 percent of income to 24.5
percent, but it's easy to account
for this statistical sleight of hand.
First, rental rates declined
from $13,020 in 2007 to
$12,936 in 2012. At the same
time the purchasing power of a
dollar was substantially eroded
as a result of inflation: according
to the Bureau of Labor Statistics
the goods and services which
could be bought for $100 in
2007 cost $110.73 in 2012. In other words, rents for
tenants in the City of Riverside were becoming cheaper
both absolutely and in terms of buying power.
Second, rents were rising relative to income because
incomes were falling. Household wages went from
$55,999 in 2007 to $52,697 in 2012. Not only did
incomes decline between 2007 and 2012 they have
been declining since at least 1999. Figures from the
Census Bureau show that 2011 household incomes were
8.9 percent lower than in 1999.
What the Takano study really illustrates is not rent
gouging but rather an overall decline in the American
economy: incomes are down and the buying power
obtained from rents has also fallen.

their home, but destabilize the market for homebuyers
and send housing prices into a free fall.”
In fact renters have rights whether the market moves
up or down. When rental property is sold it's marketed
"subject to" any existing lease, meaning owners big and
small must honor all lease obligations. If a tenant has 10
months remaining on a lease then the renter gets to stay
in the house for the full 10 months. The new owner
cannot change the lease terms, meaning that rent
cannot be increased. However, if the tenant has a
month-to-month lease then a new owner can raise the
rent or end the tenancy with appropriate notice.
Of course, in a down market a savvy owner would be
smart not to increase rental rates, the idea being that a
tenant paying rent is better than a
possible vacancy in a market flooded
with cheap options.
The rights of a tenant which
apply to large investors on Wall
Street apply to all investors. The
mom-and-pop investor also can't
raise rents if a lease is in place when
a property is purchased.
In a downturn large investors on
Wall Street have less pressure to sell
than small investors or owners who
finance. “Investors,” said Takano,
“are more attractive to sellers
because they are able to pay with
cash.” Yet it's because they paid in
cash that investors should be welcomed. They're all in. If a market declines they have little
incentive to sell because selling means taking a loss
while holding means collecting monthly rental checks.
The real issue raised by Takano is that American
incomes are falling. Lower incomes are the brake which
holds down household spending and the central factor
which limits the ability to bid more for homes. The
purchase of single-family homes by investors on Wall
Street pushes up local home values because such
investors increase demand, surely the goal of many
owners in the City of Riverside — and elsewhere.

“At first it might seem
as though the citizens
of Riverside have faced
a rent gouging
epidemic but a closer
look at the numbers
suggests an entirely
different situation.”

What About A Downturn?
"It's unclear," said Takano, "how these new financial
products could react to a downturn. If vacancy rates rise
or renters are unable to pay their rent, Blackstone and
others may be forced to sell off vast amounts of property to make their investors whole. Selling a large amount
of properties quickly would not only deprive renters of

Peter G. Miller is a real estate writer syndicated in newspapers
nationwide and the author of The Common Sense Mortgage
and six other books published originally by Harper & Row, one
with a co-author. Peter is a licensed real estate broker in
Maryland and an instructor for state-mandated ethics classes
for real estate licensees. He appeared on Oprah, the Today
Show, CBS Morning News, NPR, Money magazine, The New
York Times, The Washington Post, CNN and numerous other
media outlets. You can contact Peter at OurBroker@gmail.com.
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Spotlight
Utah Housing Market Continues To Improve
By Octavio Nuiry, Managing Editor
Utah has become the envy of its neighbors. While
on prices. The median sales price for a home in the
other western states are bogged down by recession
Wasatch Front — including Salt Lake, Weber, Utah
— including Arizona, California and Nevada — Utah's
Tooele and Davies counties — was $232,500, up 15
economy is booming, according to Forbes. Thanks
percent compared to last year during the same
largely to three competitive advantages its western
quarter.
neighbors lack — low taxes, a young and growing
“Out-of-state buyers are coming from everylabor force and a favorable regulatory climate —
where,” said Domichel-Nelden, part of a motherUtah's economy, and its residential real estate
daughter real estate team. “Mother has clients
markets, are riding high.
coming from Connecticut to buy. Clients are coming
Other states around the country are raising taxes
in from Denver. They're all attracted by the wonderand cutting services to balance their bloated
ful outdoor living.”
budgets, but Utah has enjoyed three straight budget
Perched on the southern shores of the Great Salt
surplus, thanks largely to the business-friendly ecoLake in northern Utah, Salt Lake City is experiencing
nomic policies of Utah governor Gary Herbert. Other
a housing resurgance, according to Domichelstates are having trouble
Nelden. Along the
attracting jobs and creatWasatch Front, the clusing business, but in Utah
ter of cities and towns
both corporations and
dotting the north-south
job-seekers are flocking
Interstate 15 corridor —
to the Beehive State from
where most Utahans live
all over the country.
— affordable housing is
And Utah's residential
drawing homebuyers and
housing market is enjoyinvestors from near and
ing a roaring comeback.
Angie Domichel-Nelden far.
“Two thousand thirDomichel-Nelden said
President
teen was the best year for
Salt Lake City is well
Salt Lake Board of Realtors
home sales in Salt Lake
positioned for rapid grow
Salt Lake, Utah
County since 2006,” said
in 2014 because of a
Angie Domichel-Nelden,
thriving tech sector and a
president of the Salt Lake
robust leisure and
Board of Realtors and an agent with Coldwell Banker.
hospitality sectors. She believes construction will
“Demand is strong and prices are up. Our economy
pick up as the area's housing shortage is addressed
is strong. Utah is ranked number two in job growth
and higher prices will make building more attractive.
at 3.2 percent. Tech firms are moving to the Salt
Lake Valley. Adobe, Microsoft, eBay and Oracle have
Sales and Prices Up
all expanded their presence in Utah. Utah is a great
Third quarter numbers show that Utah's red-hot
place for business; it's business-friendly.”
residential real estate market is slowing down a bit,
Salt Lake Board of Realtors reported that 15,000
thanks to higher home prices and higher home loan
homes were sold in Salt Lake County in 2013, which
interest rates. But home sales remain brisk at 6
are the best results since 2006. Demand is expected
percent over the comparable quarter in 2012. Data
to outpace supply in 2014, putting upward pressure
released by the Realtor group show that both sales

“Demand is strong and prices
are up. Our economy is
strong.”
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and prices on the Wasatch Front are rising, though
The greater Salt Lake urban area — with roughly
the pace has slowed in the third quarter compared
1 million people — is emerging as a major world
with the summer months.
player with global appeal. Outsiders are flocking to
“Utah's a hidden gem,” said Domichel-Nelden,
Utah because of jobs, affordable housing and the
noting the state's many outdoor activities including
weather. The area's population has doubled since
skiing, hiking, climbing, golf and fly-fishing. “It's a
early 1970s and will grow another 100,000 by
really pretty place to live.”
2025 to well over 1.2 million, according to U.S.
Mountain states like Utah are not only attracting
Census orojections. New companies — many from
hard-core youthful outdoor adventurists, but baby
California — are flocking to the business-friendly
boomers near retirement who revel in the
region.
snow-crusted mountains in northern Utah as well
Doug Clark, a veteran real estate investor and
as the mesmerizing red-rock formations and
co-star of Spike TV's reality show “Flip Men,” has
ancient cliff-side dwellings in southern Utah, brobought and flipped over 1,000 properties in the
kers say.
Salt Lake City area. He said being successful in the
Salt Lake City Realtor Blake Hansen, the
Salt Lake market requires a keen eye for
broker/owner of RE/MAX Results in South
spotting undervalued properties and
Jordan, said he works almost exclusively
clear understanding on how to remodel
with out-of-state investors who are both
the home to make it attractive to buyers.
flipping properties for a profit and buying
“I've made more consistent money
and holding for long-term gain. He and his
on the low end,” said Clark, who grew up
clients flip 200 properties a year.
in the Salt Lake City suburb of Murray
“One-third of all the transactions right
and has flipped properties for nine years
Blake
Hansen
now are investor related,” said Hansen, who
with his partner Salt Lake City Realtor
owns 35 rentals in the Salt Lake metro.
Mike Baird. “Historically, the best ratios
Broker/Owner
“Prices have been going up, but they've
RE/MAX Results I've ever got were from $100,000 properleveled off the last few months. It's a
Salt Lake, Utah ties or cheaper, which in Salt Lake that is
healthy market right now.”
kind of the threshold; that is the bottom.
He said investors can buy fixer-uppers on the
You don't see anything cheaper than that.”
west side of Salt Lake City for $150,000. He said
Every day at the daily foreclosure auctions in
cities like West Valley and Magna offered investors
Salt Lake City's Matheson Courthouse, Clark bids on
monthly rents at $1,300 a month.
properties he's never seen. He said that the smaller,
“The institutional investors have artificially
1,000 square-foot homes are inexpensive to rehab,
shrunk inventory,” said Hansen.
easy to fix and the restoration costs are very

Continued next page >

Investor Blake Hansen buys, fixes and flips 200
Salt Lake properties annually. The property above
was upgraded by Hansen’s construction team.

After a total rehab, this is what Hansen’s remodels
look like. In addition to flipping houses, Hansen
has 35 income-producing Salt Lake rentals.
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veteran of the Park City resort community. “We had a
predictable.
“I stage all my flips and cast a vision for the
good year last year, but it's kind of a strange market
homebuyer,” said Clark, a former SkyWest pilot
right now. We are experiencing the lowest level of
inventory since 2007. Buyers want to buy. Interest
before becoming a full-time investor. “When I cast
rates are creeping up. But you can't find any inventothat vision for them, guess what they're not looking
ry in $500,000 to $900,000 range. It's a little
at? The room is too big. The room is too
small. There's a crack in the wall. I don't
nerve-racking. It's almost like I'm re-living 2006,
like this. Whatever the case may be, it's a
with multiple offers, rising prices and few
different mindset because now it's a
properties on the market.”
Mazzone believes prices may be getting ahead
home. They're living in it in their mind.
of buyers income.
They're projecting themselves sitting
there. I even put out toys for kids. Why?
“Are the jobs going to keep pace with the
rising home prices?” wondered Mazzone,
Have you ever seen anyone upset
about playing kids? No. So I want the
who represents a lot of out-of-state buyMike Mazzone
ers. “Sellers are loving life right now.
kids to play on the toys and get
Principal
Broker
They're in the driver's seat. A little bit of
involved.”
Park City Realty Group
the greed factor is coming into the marPark City, Utah
ket. Sellers are getting greedy again.
Park City Reliving 2006?
Buyers are worried because prices are going up fast.
In Park City, Mike Mazzone, principal broker at Park
For real estate professionals, it's a little bit more difCity Realty Group, worries that the lack of inventory
ficult now. It could be a bumpy road in 2014.”
and rapidly rising prices are sidelining a lot of buyMazzone said he's noticed a new trend in Park
ers.
City: international buyers. “Most of the out-of-state
“Business is good,” said Mazzone, a 30-year

Continued next page >

Source: Salt Lake Board of Realtors

13

Source: Salt Lake Board of Realtors
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buyers come from California. We are starting to see
international money flow into in Park City. Recently, a
Russian buyer was looking to buy land to build spec
homes.”
Park City is on the eastern side of the Wasatch
Range in the Rocky Mountains, about 45 minutes from
Salt Lake City. After the mining industry wound down
in the area, it was groomed for skiing. Now it’s home
to several major resorts. The annual Sundance Film
Festival is held in and around town.

national average stands at 6.7 percent.
In the past year, a least a half dozen media outlets
have ranked Utah among the top five places to live or
do business. Forbes magazine has ranked Utah in the
top five in each of the past seven years in the publication's rankings of the “best state for business.”
“The state still has a very pro-business climate and
companies benefit from energy costs that are 29
percent below the national average,” wrote Kurt
Badenhausen, a Forbes magazine
editor. “Utah's economy has
Silicon Slopes
expanded at 2 percent a year over
Latley, Utah is proving to be a draw
the past five years — fourth best
for a number of big corporate playin the U.S. Utah is well known for
ers. Thanks to a generous 5 perits winter activities and has seen
cent flat corporate tax rate, Fortune
an increase in tourism since the
500 titans like Adobe, eBay,
2002 Winter Olympics.”
Goldman Sachs, Oracle and Procter
Rising real estate prices in
& Gamble are expanding their
Utah are pulling thousands of
Angie Domichel-Nelden
presence in Utah. In Lehi, a suburb
seriously underwater home mortsandwiched between Salt Lake City
gages back to the surface, but the
President
Salt Lake Board of Realtors
and Provo, Adobe Systems has built
number of troubled loans is still
Salt
Lake,
Utah
a new 280,000-square foot campus
high by historic standards. That
near Interstate 15, which will
may explain why Utah was among
employ 1,100 workers, adding to the 600 already in
Top10 U.S. states for foreclosure activity in November,
Utah. Behind the building, marching up the sloping
according to RealtyTrac. Statistics show, however, that
foreclosure activity has fallen dramatically from the
hillside, are rows of new houses.
bursting of the housing bubble in 2007. Utah also saw
Head north along I-15 to downtown Salt Lake City
a spike in notices of default and foreclosure auction
and you can see Goldman Sachs' newly completed
notices in November. Scheduled auctions shot up 214
office tower on 222 Main Street. The New York-based
percent in Utah in November over the same month in
global investment bank — lured to expand its Utah
operation by a $47.3 million tax rebate — has dramati- 2012. Still, the 449 scheduled auctions were significantly fewer than the 2,163 of November 2011.
cally expanded its downtown footprint, adding 300
“The relatively homogenous culture, dominated by
new workers to a total of 1,400 employees downtown.
A nascent renaissance has taken hold in downtown Salt Republicans and the Mormon Church, reduces
polarization,” write Brenda Case Scheer, dean of the
Lake City, where City Creek Center, a $2 billion
college of architecture at the University of Utah, in a
sprawling 23-acre mall adjacent to Temple Square,
Brookings Institution paper called The Utah Model. “As
opened in March 2012.
a highly conservative state, Utah boasts a staunch
Online auction house eBay recently opened a
massive 241,000-square foot data center in the south- property rights faction, along with a true western
disdain for all things related to government control.”
ern Salt Lake suburb of Draper and plans to add 1,800
No one knows what's in Utah's secret housing
jobs in Utah for a total of 3,600. In 2011, Procter &
sauce, but one thing is clear: They're not giving out the
Gamble chose the state when opening its first U.S.
recipe.
plant in 40 years. Even Campbell Soup's Pepperidge
“The outlook is good,” said Domichel-Nelden, the
Farm brand will start expanding its facility in rural Utah
president of the Salt Lake Board of Realtors. “We have
to increase production of Goldfish crackers. The state
such a great economy. And homes are still affordable.
boasts an unemployment rate of 4.6 percent while the

“The outlook is good.
We have such a great
economy. And homes
are still affordable.”
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Book Review

Phantom Real Estate: Understanding ‘Empty Mansions’
By Octavio Nuiry, Managing Editor

In “Empty Mansions: The
Mysterious Life of Huguette
Clark and the Spending of a
Great American Fortune”
(Ballantine Books, 2013),
Pulitzer Prize-winning investigative journalist Bill Dedman
and Paul Clark Newell, Jr., a
cousin of the book's protagonist, unravel the housing mystery of the century, chronicling
the life of reclusive copper
heiress Huguette Clark (1906-2011), who died at 104.
Starting in 2010, Dedman stumbled onto Huguette's
tale and wrote a series of articles for NBC News about
the Clark family, their fortune and
the mystery circumstances of
Huguette's three empty mansions —

homes Huguette owned, including three palatial
apartments on Fifth Ave. She also owned a French-influenced Santa Barbara, Calif., estate on 23 acres overlooking the Pacific coast — known as Bellosguardo — with
1,000 feet of ocean frontage that she didn't visit in 60
years. Nor did she move into a third New England estate
in New Canaan, Conn., La Beau Château, a posh getaway
she purchased in 1951 for $24 million that grew to 52
acres when she bought adjacent land as a buffer from
neighbors.
The book opens with an introduction to Huguette's
self-made copper industrialist father, W.A. Clark, and
then moves to explain her privileged lifestyle and
cloistered pursuits. Born in the summer of 1906 in Paris
and raised in a remarkable dwelling with 121 rooms for a
family of four on Fifth Avenue
in New York City, Clark was an
eccentric personality and her
in New York City, N.Y., Santa Barbara,
decisions — both financial and
—
Calif., and New Canaan, Conn.
personal — capture her unconinherited by Huguette after her parventional lifestyle.
ents died. She is the daughter of
The first third of the book
William Andrews Clark (1839-1925),
is dedicated to W.A. Clark,
one of the wealthiest men in
Huguette's father, telling the
America, and his second wife, Anna
amazing story of an ambitious
La Chapelle (1878-1963). A one term
and ingenious Clark, the copper
senator from Montana, W.A. Clark
mine millionaire and politician
made his fortune mining copper, but
who amassed a fortune that
also in manufacturing, railroads and
rivaled the Gilded Age's blue
Bill Dedman
real estate.
blooded aristocracy, including
“I stumbled into the mysterious
Cornelius Vanderbilt, J.P.
Co-author
world of Huguette Clark because my
Morgan and John D. Rockefeller.
“Empty Mansions”
family was looking for a house, and I
An unheralded entrepreneur,
got a little out of my price range,”
Clark's business and political
writes Dedman in the introduction. “The most expensive
accomplishments are many, but a few achievements
house for sale in Connecticut, in the tony town of New
illustrate his genius: He helped create the first railroad
Canaan, was priced at $24 million, marked down from
linking Salt Lake City to Los Angeles. As a real estate
$35 million. There was an odd note on the records on
developer, he sold residential real estate lots in Nevada;
the town's website: Le Beau Chateau had been unoccua small town he created in the desert valley that today is
pied since this owner bought it. In 1951. That couldn't
known as Las Vegas. Las Vegas' county seat — Clark
be right. Who could afford to own a house and not live in County — is named after him.
it for nearly sixty years? And why would anyone do that?”
The rest of the book chronicles Huguette's dazzling
The title of the book refers to the lavish unoccupied
story, and a life of unimaginable privilege in one of New

“I stumbled into the
mysterious world of
Huguette Clark
because my family
was looking for a
house, and I got a little
out of my price range.”
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renowned Stradivarius violins and owned a vast
York's most wealthy families. She was named for
collection of antique dolls.
France's beloved novelist, poet and dramatist Victor
But she was immensely generous too. She
Hugo, author of Les Misérables and The Hunchback of
devoted her wealth to buying gifts for friends and
Notre Dame. Huguette was the younger of two daughstrangers alike. She lavished $30 million on her
ters, and her older sister, Andree, moved to New York
long-time nurse, Hadassah Peri.
City in 1910, where they lived on Fifth Avenue facing
“Empty Mansions” ends with a messy legal tussle
Central Park in a now-demolished extravagant mansion
over
Huguette's $300 million estate, with lawyers,
seen on the book's cover. Andree, her older sister died
hospital administrators and
at age 17.
distant relatives (from W.A.
In 1928, she briefly marClark's first marriage) fightried Bill Gower, but divorced
ing for the seven figure
her husband two years later.
inheritance. Towards the
After her father's death, she
end of her life, at age 98,
lived in a Fifth Avenue apartHuguette signed two wills.
ment building with her mothThe first will bequested her
er. Huguette was bright and
riches mostly to 20 distant
gifted, and excelled at writing,
relatives and a small circle
art and photography. She
of caregivers and advisers,
played the violin and owned
and a second will cut out
three Stradivarius. But she was
the distant relatives. After
painfully shy from an early
she died, her distant relaage. She was also extraordiShe
would
tives challenged the will and
narily generous.
pay longtime workers their
a court settlement gave her
salaries after they retired,
family $34 million, plus
and to their widows after
their legal fees and estate
they died. Around 1941, at
taxes covered. Huguette
age 35, Huguette, for no
bequeathed her Santa
apparent reason, became a
Barbara mansion to a local
recluse. She spent money
arts charity. A collection of
seemingly without thinking,
fine art owned by Huguette
giving away tens of millions
— including paintings by
to friends and employees.
Calude Monet and PierreIn the spring of 1991, she
August Renoir — is expected
Huguette Clark
checked into Doctors Hospital
to bring in more than $50
in the upper east side of New
million this spring.
York City for facial cancer surgery. She elected to
This book is a riveting real estate biography of
stay for good, and never returned home again. As
one of the most astonishing women of the 21st
she aged, Clark spent the last 20 years of her
century. Movies will certainly follow “Empty
monastic life, cloistered away from a curious public,
Mansions,” but readers will be enchanted from
residing in New York City hospitals while her palatial
Huguette's letters, telegrams, gifts, phone calls and
homes in Manhattan, Santa Barbara, Calif., and New
correspondence showing her amazing generosity and
Canaan, Conn., sat empty.
humility.
Despite her reclusiveness, however, Huguette —
Richly illustrated with over 60 photographs,
like her father — was a shrewd businesswoman. She
“Empty Mansions” is an entertaining, moving,
collected real estate, art and musical instruments like readable account of a fabulous woman who lived her
a master craftsman. She was a shy, quite artist who
life her way. Although Huguette owned many empty
owned painting by Degas and Renoir, three worldmansions, her life was full of meaning.
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U.S. Foreclosure Market Report
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Foreclosures Activity Increases 8 Percent in Jannuary
Foreclosure filings were reported on 124,419 U.S.
properties in January, an 8 percent increase from
December but still down 18 percent from January
2013, according to RealtyTrac. One in every 1,058
U.S. housing units had a foreclosure filing during the
month.
January marked the 40th consecutive month
where U.S. foreclosure activity declined on an annual
basis, but the annual decline of 18 percent was the
smallest annual decline since September 2012, and
the 8 percent monthly increase was the biggest
month-over-month increase since May 2012.
“The monthly increase in January foreclosure
activity was somewhat expected after a holiday lull,
but the sharp annual increases in some states shows
that many states are not completely out of the
woods when it comes to cleaning up the wreckage of
the housing bust,” said Daren Blomquist, vice
president at RealtyTrac. “The foreclosure rebound
pattern is not only showing up in judicial states like
New Jersey, where foreclosure activity reached a 40month high in January, but also some non-judicial
states like California, where foreclosure starts
jumped 57 percent from a year ago, following 17
consecutive months of annual decreases.”
High-level findings from the report:
o A total of 57,259 U.S. properties started the
foreclosure process for the first time in January, up
10 percent from the previous month but still down

Source: RealtyTrac
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12 percent from January 2013 — the 18th consecutive month where foreclosure starts have decreased
annually.
o Counter to the national trend, January foreclosure starts increased from a year ago in 22 states,
including Maryland (up 126 percent), Connecticut
(up 82 percent), New Jersey (up 79 percent),
California (up 57 percent), and Pennsylvania (up 39
percent).
o Scheduled foreclosure auctions (which are also
foreclosure starts in some states) increased 13
percent in January compared to the previous month
but were still down 8 percent from a year ago — the
38th consecutive month where U.S. scheduled
foreclosure auctions have decreased annually.
o Counter to the national trend, scheduled foreclosure auctions increased from a year ago in 27 states,
including Oregon (up 326 percent), Connecticut (up
223 percent), Maryland (up 113 percent), New York
(up 73 percent), and Nevada (up 73 percent).
o Scheduled foreclosure auctions in New York were
at the highest monthly level since October 2010 — a
39-month high — and scheduled foreclosure a
uctions in Nevada were at the highest level since
February 2012 — a 23-month high.
o There were a total of 30,226 U.S. bank repossessions (REO) in January, down 4 percent from the
previous month and down 40 percent from January
2013 to the lowest level since July 2007 — a 78month low.

Source: RealtyTrac
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Top

Metro areas with the highest
foreclosure rates in January 2014

Housing Units
per Foreclosure
Filing
Metro Area
Port St. Lucie, FL

211

Miami, FL

239

Palm Bay, FL

279

Lakeland, FL

291

Ocala, FL

330

Orlando, FL

358

Tampa, FL

389

Atlantic City, NJ

400

Jacksonville,FL

410

Rockford, IL

421

York, PA

423

Akron, OH

438

Chicago, IL

451

Las Vegas, NV

470

Baltimore, MD

492

Riverside, CA

509

Trenton, NJ

525

Sarasota, FL

540

Pensacola, FL

550

Bakersfield, CA

550

January 2014

State-by-State Foreclosure Activity Summary
State
Rank State

29
37
17
36
10
23
6
7
1
12
39
13
4
14
21
41
40
30
15
3
43
22
26
48
38
46
47
2
16
5
25
35
32
50
9
28
34
19
24
8
44
27
33
11
49
31
18
45
20
42

Default

Auction

REO

U.S. Total
38,222 55,971 30,226
Alabama
237
0
948
Alaska
44
0
86
Arizona
989
0
1,374
Arkansas
281
0
313
California
6,904
4,659 3,271
Colorado
323
0
1,291
Connecticut
576
1,200
200
Delaware
123
197
176
D.C.
5
0
4
Florida
7,495 12,182 6,319
Georgia
0
2,596 1,641
Hawaii
48
104
27
Idaho
92
106
481
Illinois
2,558
4,143 2,080
Indiana
578
679
1,535
Iowa
343
407
275
Kansas
190
75
140
Kentucky
126
210
299
Louisiana
287
201
580
Maine
109
509
41
Maryland
511
2,360
1,507
Massachusetts 472
177
134
Michigan
0
2,122 1,269
Minnesota
431
0
1,058
Mississippi
55
0
37
Missouri
321
0
691
Montana
23
0
22
Nebraska
17
0
46
Nevada
543
284
1,369
New Hampshire 0
208
325
New Jersey
421
4,617
708
New Mexico
114
313
148
New York
514
2,786
527
North Carolina 730
875
518
North Dakota
2
0
1
Ohio
674
2,172
2,946
Oklahoma
461
192
282
Oregon
208
91
494
Pennsylvania
861
1,370
2,070
Rhode Island
131
0
183
South Carolina 1,250
532
728
South Dakota
19
0
48
Tennessee
592
0
1,046
Texas
29
3,579 1,267
Utah
219
272
527
Vermont
5
0
7
Virginia
502
0
1,293
Washington
996
2
1,269
West Virginia
64
0
20
Wisconsin
528
633
860
Wyoming
24
4
56

Foreclosure Filings % Change
per 1,000
from
Total Housing Units Dec 2013

124,419
1,185
130
2,363
594
14,834
1,614
1,976
496
9
25,996
4,237
179
679
8,781
2,792
1,025
405
635
1,068
659
4,378
783
3,391
1,489
92
1,012
45
63
2,196
533
5,746
575
3,827
2,123
3
5,792
935
793
4,301
314
2,510
67
1,638
4,875
1,018
12
1,795
2,267
84
2,021
84
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1,058
1,833
2,350
1,202
2,217
921
1,370
752
818
32,963
346
964
2,904
982
603
1,002
1,305
3,045
3,036
1,839
1,094
543
3,581
1,336
1,577
13,851
2,678
10,698
12,654
533
1,152
619
1,566
2,117
2,037
106,489
885
1,780
2,110
1,294
1,473
850
5,430
1,717
2,047
963
26,854
1,875
1,272
10,503
1,297
3,112

7.87
-13.88
60.49
-23.95
21.47
6.89
89.21
6.75
36.64
-47.06
18.79
-12.30
-16.74
104.52
0.49
4.61
-9.53
0.00
-5.93
-10.40
2.49
-10.03
40.32
-12.81
45.84
50.82
18.50
73.08
40.00
28.05
42.51
44.15
8.08
13.66
20.01
50.00
23.47
3.54
15.43
-4.29
-0.63
-9.52
31.37
31.88
2.80
-24.54
50.00
-4.01
8.21
20.00
-7.46
21.74

% Change
from
Jan 2014

-17.53
-24.52
-9.09
-57.94
-41.54
-18.01
-23.72
88.19
17.81
-18.18
-12.77
-46.50
-29.25
24.59
-37.68
-21.48
-5.62
-29.20
-47.30
-33.66
88.29
97.92
1.16
-37.37
-20.80
-35.21
-41.71
-32.84
-78.42
-34.99
2.30
66.07
-10.71
31.11
-13.38
-25.00
-30.72
-12.37
25.47
9.02
20.77
0.80
-57.32
6.23
-13.36
9.70
-64.71
-11.05
-46.61
-18.45
-18.57
55.56
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