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meet the increased foreign demand.
In Florida, 23 percent of all home sales went to
buyers outside of the United States, making it the state
with the largest number of foreign
buyers, and substantially higher than
second-place California, a state with
double the population, according to
the National Association of Realtors.
In Miami, 62 percent of buyers came
from overseas in January, according
to the Miami Association of Realtors.
Most international buyers didn’t take
out a mortgage, but pay cash, versus
a national average of 32 percent for
cash sales of all properties, the local
Realtor group reports.
Miami: ‘Gateway to the America
Dream’
In Miami, South American buyers —
from Argentina, Brazil, Venezuela and
other Central and South American
countries — are funneling billions into
glitzy new high rise towers surging
skyward in Miami’s downtown area.

political uncertainty in Argentina and the recent Russian
invasion of Ukraine.
She said developers are romancing overseas buyers
by tailoring new buildings specifically for
foreign idiosyncrasies. Cervera Lamadrid
pointed to three new condo projects
under construction that her firm is
marketing and generating strong foreign
interest, including Centro, The Bond on
Brickell, and InTown.

Alicia Cervera Lamadrid
Managing Partner
Cervera Real Estate
Miami, Fla.

Foreigners are buying in all
the new condo buildings.

Alicia Cervera Lamadrid, the grand
dame of Miami luxury real estate, sells
the American Dream to many Latin
American buyers. She said property values are exploding
and high rise condo skyscrapers are racing to the
heavens again as the super charged South Florida real
estate market is fueled by an influx of Latin American and
European investors seeking a safe haven for their money.
“Foreigners are buying in all the new condo
buildings,” said Cervera Lamadrid, managing partner
with the Miami real estate brokerage Cervera Real Estate,
whose 325-agent firm specializes in luxury condos on
Brickell Avenue, downtown Miami, Miami Beach and Key
Biscayne. “We are currently representing 14 builders in
new construction projects.”
Cervera Lamadrid, who markets new luxury
condominium projects for developers and also handles resales, said huge amounts of international cash is pouring
into Florida’s condo market, fleeing riots in Venezuela,

At Centro, a luxury condo tower
in the heart of downtown Miami, which
broke ground in December and is
scheduled to open in 2015, developers
are promoting the building as a
pedestrian-friendly, live-and-play in the
city development. Already, Centro has
sold two-thirds of its units, many to
Argentine and Venezuelan nationals,
said Cervera Lamadrid. Located west of
Interstate 95, away from the glistening
cluster of high-rise condo towers along
the Biscayne Boulevard waterfront
and Brickell Avenue, Centro’s garagefree tower targets new urbanite buyers
interested in walkability. With 36 floors,
the 352-unit building will have one and
two bedroom units with open floor plans
and 10-foot ceilings.

A similar Latin American buying frenzy is taking place
at The Bond on Brickell, a 328-unit, 44-story luxury condo
tower under construction in Miami’s financial district,
where 70 percent of the units are under contract, and 80
percent of the buyers are Latin American. Adorned with
vintage prints by British celebrity photographer Terry
O’Neill, units at The Bond start at $400,000 and shoot up
to $2 million for the penthouse.
Further westward, in the historic Cuban neighborhood
known as Little Havana, the twin towers of InTown, a 320unit, 14-story condo project on Eighth Street, plans to
sell units from $190,000 to more than $300,000. The new
development will be completed in 2016.
“InTown will offer great value for consumers priced
out of the downtown,” said Cervera Lamadrid.
Continued Next Page
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Liza Mendez, chairman of the board of the Miami
Association of Realtors, said South Florida’s housing
market is strong, both in terms of future demand and
rising prices.
“Our market is hot, hot, hot,” said Mendez, a 30-year
veteran agent with Pedro Realty. “Demand in Miami is
worldwide. We have people coming from across the
world to move to Miami.”
Working with foreign buyers is becoming more
and more important in states like Florida, according to
Cervera Lamadrid, who sees the trend only growing.
“The Panama Canal expansion is a big deal,” she added,
referring to the $5.2 billion widening and deepening of
the 50-mile Central American waterway that connects
the Atlantic and Pacific oceans, which is expected to

completed by 2016. “There’s a lot of excitement about
the expansion and what it means for Miami’s tourism and
trade.”
But Miami is hardly the only hot spot for foreign
buyers in the United States.
Over 60 percent of foreigners who bought homes did
so in just eight states: Florida, California, Arizona, Texas,
New York, Nevada, Georgia and Virginia. Venezuelans
have been the No. 1 foreign buyers of Miami real estate,
ahead of much larger nations like Argentina and Brazil,
according to the Miami Association of Realtors. (See Chart
Below: Distribution of International Sales by State)
The United States attracts more interest from
individual Canadian real estate purchasers than any
other country, according to online subscription activity
Continued Next Page
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FOREIGN USERS OF REALTYTRAC BY COUNTRY
Country

Pct of Total International
Subscription Activity
2009 to Present

2009 to 2013
Pct Change

2012 to 2013
Pct Change

Canada

45.05%

108%

11%

United Kingdom

12.13%

154%

35%

Austrailia

11.01%

122%

4%

Hong Kong/China

4.08%

254%

70%

Mexico

3.44%

21%

-13%

France

2.82%

190%

59%

Germany

2.60%

95%

3%

Switzerland

2.14%

270%

27%

Sweden

2.03%

100%

43%

Italy

1.88%

178%

4%

Source: RealtyTrac

data from RealtyTrac. Overseas buyers from the United
Kingdom were second followed by Australia and China.
Rounding out the top 10 of subscribers searching online
for U.S. properties were France at number five, Mexico (6),
Germany (7), Switzerland (8), Sweden (9) and the United
Arab Emirates (10). (See Chart Above: Foreign Users of
RealtyTrac by Country)

Texas tied for third, with each claiming 9 percent of
all foreign buyers, with Arizona attracting Canadian
snowbirds and Texas luring Mexican nationals.
California Dreaming, Mandarin Style
In California, rich Mainland Chinese are snapping highend real estate, triggering a surge in the Golden State’s
fast-rising home prices.

Although foreign buyers are still a relatively small part
of the overall U.S. housing market, it is growing and it is
becoming increasingly important. Nationwide, foreign
investment in residential property has increased since
real estate prices crashed during the recession. The most
recent survey by the National Association of Realtors
reported that overseas buyers purchased $68.2 billion in
U.S. residential real estate in 2013, down 17 percent from
$82.5 billion in 2012.

Affluent Chinese buyers — including those from Hong
Kong and Taiwan — bought 12 percent of all U.S. homes in
2013, up from 5 percent in 2007, according to the National
Association of Realtors. Chinese buyers purchased more
than $11 billion in U.S. properties, spending an average
of $425,000 on a homem, with 69 percent of purchases
reported as all-cash purchases.

While foreigners buy homes throughout the country,
four states — Florida, California, Arizona and Texas —
posted 58 percent of all U.S. purchases by international
buyers. Foreign purchases comprised 6.3 percent of the
$1.08 trillion in total U.S. existing home sales last year.
Florida attracts the most foreign buyers, clocking in at
23 percent, while California was second most popular
destination at a 17 percent market share. Arizona and

More than half of the homes purchased by Chinese
buyers were in California. And the majority paid cash, the
report said. Flush with cash, buyers from mainland China
are snapping up luxury homes in major U.S. cities such as
Los Angeles, New York and San Francisco. Chinese buyers
— many of them industrialists or real estate tycoons
— are also buying more expensive homes than other
foreign buyers, especially in Manhattan.
Continued Next Page
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Adam C. Wu, a broker with Sunshine Investment in
San Jose, Calif., takes mainland Chinese investors on tours
of properties in San Francisco and California’s Central
Valley. Every week, Wu takes carloads full of Chinese
buyers to purchase homes in Merced.

Chang said most of his high-end Chinese customers
speak English. He said he’s also seen an increase in
buyers from mainland China. He said traditional feng shui
designs and multi-generational homes are important to
older Chinese buyers, but less important with the younger
generation.

“Most of my customers are
engineers in the high-tech industry,”
said Wu, who closes around 130
cash deals every year. “Most of
the investors pay all cash and later
refinance.”
The Chinese buying trend is
unlikely to stop anytime soon.
Chinese buyers have more money to
invest than ever. Mainland China now
has over one million millionaires —
defined as an individual with assets
of more than 10 million yuan or $1.5
million, according to the 2013 China
Rich List produced by the Hurun
Report, a Shanghai publisher of
magazines for China’s wealthy.
In
Southern
California,
for
example, an influx of money from
Asian buyers and investors has
propelled property values in the city of
San Marino in the San Gabriel Valley to
some of the most expensive real estate
in Southern California, according to
top broker Brent Chang, with Coldwell
Banker’s San Marino office.

“Numerology still plays a big role
too,” added Chang, noting that in Chinese
culture the number eight is considered
good luck, while four is believed to bring
bad luck. Eight is similar to the word for
prosperity, he said. Four sounds similar
to the word for death, making it an
unlucky number in Chinese culture.

Brent Chang
Broker
Coldwell Banker
San Marino, Calif.

Ninety-nine percent of my
buyers are all cash deals.
Anything $4 million and below
is all cash. We are seeing more
and more money moving out
of China, as people get more
worried in China.

“Prices have gone up dramatically
in San Marino,” said Chang, who
works with high-end Chinese buyers
in San Marino, Monterey Park, Pasadena, Alhambra and
Arcadia. “We deal mainly with high-end Chinese buyers.
Today, the average San Marino home sells for $2 million.
Ninety-nine percent of my buyers are all-cash deals.
Anything $4 million and below is all cash. We are seeing
more and more money moving out of China, as people
get more worried in China. Moreover, we are seeing more
investment buyers parking their money here. It’s unstable
there.”

The San Gabriel Valley has an
estimated population of 2 million, about
a quarter of whom are Asian American,
Census data shows. Chinese buyers
are also drawn to Arcadia, Alhambra,
Monterey Park and Temple City, which
have significant numbers of Asian
residents. San Marino’s population
of about 13,300 is 53 percent Asian,
primarily Chinese, according to the latest
Census data. The median household
in 2012 was $139,122, compared with
$61,400 for California overall.
In nearby Orange County, home
builders are targeting the surging
interest for U.S. homes by Chinese
buyers in Irvine, according to Sheril Liu
of RE/MAX Premier Realty in Irvine,
Calif.

Liu said Irvine homebuilders now
think about the direction the front door
of a house faces, where they place staircases, or whether
the street address includes lucky numbers and housing
for multi-generational families.
“Half of all my buyers are Chinese nationals,” said Liu.
“And 70 percent of them are buying with cash.”
At Lambert Ranch, a master planned feng shuidesigned Irvine community, developers built a tract with
Asian buyers in mind, where mostly Chinese nationals
Continued Next Page
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cap rates have decreased here in
Las Vegas from12 percent in 2011
to 7.5 percent now, it’s better than
0.1 percent in European banks.
Moreover, income taxes are 25
percent in Europe.”

Tilman Otto

Broker
Gibraltar Real Estate Group
Henderson, Nev.

Three states on NAR’s top 10 list
of foreign buyers — Florida, Nevada
and Texas — have no income tax.
(See Chart Below: Distribution of
International Buyers by State)

Especially with the crisis in
the Ukraine, everybody that
has some savings wants to get
their money out of the EU and
get it into the USA.

now reside. All the $1 million-and-up homes at Lambert
Ranch sold out last year.
Like all other buyers, Chang said, Chinese buyers are
looking for good schools, safe neighborhoods for their
children and neighborhoods likely to maintain stable
home values.
Many Chinese buyers see the United States as an
attractive place to invest because on the mainland,
Chinese never own the land — they just lease it from
the Communist government. Los Angeles, San Francisco
and New York are most popular with Chinese buyers,
according to Juwai.com, a property portal for Chinese
buyers looking to buy overseas.
Las Vegas Lures European Buyers
In Las Vegas, cheap home prices and rising property
values are fueling more foreign purchases of residential
real estate in Las Vegas, according to German-born Las
Vegas broker Tilman Otto, with Gibraltar Real Estate
Group in Henderson, Nev.
Otto said German-speaking European buyers —
from Germany, Belgium, Denmark, Austria, Switzerland
and the Netherlands — are buying U.S. homes for two
reasons: They are worried about the future of the EuroZone and taxes in Europe are as high as 25 percent or
more.
“Especially with the crisis in the Ukraine, everybody
that has some savings wants to get their money out of
the EU and get it into the USA,” said Otto. “While the

“I get 40 to 50 emails a day
inquiring about U.S. real estate,” said
Otto, who runs a German-language website, Las Vegas
Immobilie, and frequently fields hundreds of phone calls
a week from European buyers. “For Europeans it’s a no
brainer to buy here. Prices are cheap and the taxes are
low. I’ve got a couple of clients that have bought five
or 10 properties. The prices have nearly doubled since
2010 when they bought. They’re millionaires now — and
they’re very happy.”
Like brokers in Miami, Los Angeles and San Francisco,
Continued Next Page
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TOP COUNTRIES OF ORIGIN AND
PERCENT OF INTERNATIONAL TRANSACTIONS
Canada
China
Mexico
India
U.K.
Germany
Argentina
Israel
Austrailia
Korea
Brazil
France
Venezuela
Russia
Source: National Association of Realtors

Otto said most of the sales are all-cash. He said most of his
foreign clients never step foot in Las Vegas; the majority
of the deals are done over the telephone, via email and
on the Internet. Recently, he sold a high-end condo to a
northern Italian buyer who wanted to move his cash out
of Italian banks and into American real estate. Otto said
the buyer was worried about a Cyprus-style bank run in
Italy.
Otto noted that his business is growing because he
provides his client not only real estate sales services, but
rental management, legal services, translation and other
real estate-related services.
He said one of his international clients — René
Meinert, a German real estate investor — earned an E-2
investor visa and is now living in Las Vegas. Meinert is a

7

full-time real estate investor who has purchased 11 single
family properties. Six are income-producing rentals.
Five were owner-financed deals where the buyers paid
Meinert a 20 percent down payment and he carries the
note for up to 20 years.
“I moved from Berlin to Las Vegas in March 2013,” said
Meinert, who started investing in Las Vegas in 2010. “I live
from my monthly rental income. Very little work; it is my
best investment. I’m 35 years old — and I’m retired.”
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MY TAKE By Jim Potter

Senior Vice President of Carrington Title Services, LLC

Title Insurance and Distressed Properties
According to RealtyTrac
figures, short sales and
foreclosure-related
sales
accounted for a combined
16.2 percent of all U.S.
residential sales in 2013.
This represents an increase
over the 14.5 percent seen
in 2012 and the 15.2 percent
seen in 2011. Although
the number of foreclosure
filings has been steadily
decreasing since the height
of the housing crisis, there
are still more than 1.2 million
properties that are either in the foreclosure process or
bank-owned. It will take some time for this inventory to be
absorbed by the market.
As these homes are purchased by both individual
homeowners and investors alike, buyers must be aware
of the challenges that accompany them, particularly the
issues that may surround the titles to these properties.
If the titles are not properly vetted and insured during
the purchase, owners may face serious problems if the
foreclosure and legal title is challenged later. Now, more
than ever, title insurance is a critical element to any
distressed-property sale.
Back to basics
The process of purchasing a home involves many
components, including the purchase of several
different types of insurance. Title insurance is an often
misunderstood product that can get lost in the mounds
of paperwork involved in a typical real estate transaction.
According to the American Land Title Association
(ALTA), title insurance aims to prevent risk rather than
assume it — that is, title insurers do much of their work
before the sale is finalized, seeking to catch any title
issues before the property changes hands. To that end,
title-insurance companies will perform a title search to

uncover any potential problems with the chain of title and
attempt to rectify them so the sale can move forward. In
most typical home sales, a simple title search will suffice
to uncover undisclosed liens, easements, rights-of-way,
future interests or any air or subsurface rights. In fact,
ALTA estimates that nearly 25 percent of all residential
home sales have title issues of one form or another that
are resolved before closing.
Once this search has been executed to the satisfaction
of the insurer and any issues that were uncovered are
rectified, title insurance can be issued. Title insurance
exists in two primary forms: the owner’s policy, which
protects the buyer, and a loan policy, which protects the
lender.
Buyers should be aware that mortgage lenders often
only require the loan policy, which does not protect the
owner’s equity in the property. A separate owner’s policy
should be acquired to cover not only the equity in the
property but also the vested title to the subject property.
This insurance will identify risks prior to purchase and will
pay claims and defense costs against later attacks on the
title.
Insuring distressed properties
Although neither ALTA nor other title associations call for
specific endorsements for distressed properties, these
homes do require special attention when it comes to titles
and title insurance. For these properties, it is critical that
the title-insurance company conduct a full search. This
search may go back further in time than a typical property
would require; the length of time often is determined by
state statute or the underwriting guidelines of the lender.
For a distressed-property title search, the insurer will
conduct significant research to uncover any issues before
the title is transferred. For instance, title professionals
will check the current taxes on the property to see if they
have been paid or are delinquent; they will also look for
any unpaid home owner’s association (HOA) fees, dues
or liens. Investigating the most-recent or current owners’
Continued Next Page
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names can uncover any judgments, liens or bankruptcies
that could affect the title, as well.
With foreclosed properties, title insurers need to take
a few additional steps, depending on if the home is located
in a judicial or nonjudicial foreclosure state. In either type
of foreclosure, title professionals must check to make sure
all foreclosure notice and service requirements were met.
If the notices were not properly served, for instance,
this could be used to challenge the foreclosure and
ultimately, the transfer of the title to the property. In a
nonjudicial foreclosure state, it is particularly important
to make sure any state statute requirements were met, as
these actions have not been reviewed by a judge and could
lead to challenges later on if any steps were missed during
the foreclosure process.
Skilled title professionals know that when dealing with
distressed properties, extra attention to detail in the title
search is critical to making sure that the property and the
title are not clouded. If necessary, title insurers also can
negotiate with the underwriters for any kind of additional
protection or endorsement that the property may need.
Buyers of and investors in these assets should look for a
title-insurance company experienced in handling distressed
properties in order to best protect their interests.
Legal issues
As foreclosed properties continue to make up a significant
portion of the residential real estate market today,
investors in these assets must be aware of the ongoing
legal battles taking place across the country. Although the
robo-signing scandal broke in 2010, the fallout from these
mass foreclosures has yet to be fully determined and may
vary from state to state. In this environment of wrongfulforeclosure claims, title insurance can be vital to protecting
an investor’s equity in a property.
For example, the U.S. Bank National Association v.
Ibanez case in Massachusetts found that the foreclosure in
question was defective because the foreclosing bank (U.S.
Bank) was not the holder of the mortgage at the time of the
foreclosure and subsequent purchase of the property at
auction. According to the Massachusetts Bar Association’s
Lawyers Journal, this means that perhaps thousands of
foreclosures in the state are defective, and thus, anyone
purchasing a property made available after a defective
foreclosure does not have a good title. How best to clear
these titles is a question that has yet to be answered,
although some legislation has been proposed to avoid the

9

necessity for banks to undergo a re-foreclosure process.
What is clear, however, is the vital role title insurance
can play in any distressed-property transaction. Not only
can skilled title professionals uncover any issues — such
as defective foreclosures or clouded titles — but they also
can protect an investor’s equity in a distressed property
should later issues arise. An owner’s policy (also known as
a leasehold policy) is critical for any distressed-property
investor to have.
With more than 1.2 million in distressed-property
inventory, the market will be absorbing foreclosures, short
sales and bank-owned homes for years to come. As both
individual homeowners and investors purchase these
properties, they take on not only the rehabilitation of the
residential real estate market, but also all the challenges
that accompany distressed assets, including title issues.
Special efforts are needed to be sure that these properties
have clear titles before the real estate is transferred, and
skilled title professionals are critical to uncovering and
rectifying these problems. Buyers of these properties
also must be sure that they obtain an owner’s policy or
an owner’s leasehold policy, depending on the property
estate. This insurance will protect the buyer’s equity in the
home, as well as their vested title to the property.

Jim Potter serves as senior vice president of Carrington Title
Services, LLC, a national title company providing services to
the default community. Jim is a financial industry veteran
with experience in all aspects of P&C, life, reinsurance,
vendor management and title insurance strategies. Jim’s
expertise is focused on marketing, consumer demographics
and sales management. Prior to joining Carrington in
2009, Jim held leadership positions with companies such
as Accredited Home Lenders, GreenPoint Bank, Assurant,
Bank of America and Security Pacific Bank. He was also
President and Owner of Precision Land Services, a New
York-based title insurance agency serving New York, New
Jersey and Pennsylvania. Jim holds a master’s degree in
business administration with a concentration in marketing
from National University/Western Michigan University.

NEWS BRIEFS
President Signs Flood Insurance Bill into Law
Ending a long and sometimes torturous legislative process,
President Barack Obama signed into law on March 21 a bill that
will limit flood insurance premium increases to no more than 18
percent a year.
Earlier, in a rare show of bipartisanship, the U.S. Senate
overwhelming passed the bill to delay dramatic increases in
premiums paid by some property owners covered by federal
flood insurance programs.
Under the bill, called the Homeowner Flood Insurance
Affordability Act of 2014 (H.R. 3370), premiums under the
National Flood Insurance Program (NFIP) could increase no
more than 18 percent for primary residences. The bill rolls back
previous reforms passed just two years ago with the BiggertWaters Act and most importantly, a contentious planned rate
hike.
The president’s signature culminates a nearly two-year
effort to combat large premium increases for some 5.5 million
flood insurance policyholders resulting from enactment of the
2012 Biggert-Waters Act that was intended to make the program
fiscally solvent. (See Dec. 2013 issue of this publication)
Recent homebuyers hit by the higher rates will get refunds,
and those affected by revised flood zone maps will not face
bigger premiums. Annual premium increases will be capped
at 18 percent per property annually. The impact is especially
significant in coastal states like Florida and Louisiana.

SOURCE: Times-Picayune

Many Business Economists See U.S. Rate
Hike This Year
The National Association of Business Economists expects the
Federal Reserve to start raising interest rates as early as this
year.
The NABE survey published on March 24 found that a third
of economists expected the first rate hikes this year. Meanwhile,
53 percent anticipated an increase in 2015, with 40 percent
believing that would occur in the first half of next year.

APRIL 2014
The survey was conducted between Feb. 19 and March 5,
with 48 economists participating. NABE represents economists
working in industries ranging from manufacturing to business
development.
“Higher interest rates also appear to be in the cards,” said
Timothy Gill, deputy chief economist at the National Electrical
Manufacturers Association and the leader of the survey.
In March, Federal Reserve chair Janet Yellen suggested the
central bank could start raising interest rates six months after
ending its monthly bond buying program. The Fed is already
reducing the amount of bonds it is buying each month and is
expected to wrap up the program later this year.

SOURCE: Washington Post

Home Buyer Generational Trends
Millennials homebuyers are optimistic about the American
Dream, while older Boomers are more likely to trade down to
a smaller property to match their changing lifestyles, according
to the 2014 National Association of Realtors Home Buyer and
Seller Generational Trends study, which evaluates generational
trends among homebuyers and sellers.
“Given that Millennials are the largest generation in history
after the baby boomers, it means there is a potential for strong
underlying demand,” said NAR chief economist Lawrence Yun.
“Moreover, their aspiration and the long-term investment aspect
to owning a home remain solid among young people. However,
the challenges of tight credit, limited inventory, eroding
affordability and high debt loads have limited the capacity of
young people to own.”
The study found that the largest group of recent buyers was
the Millennials, sometimes called “Generation Y” — those born
between 1980 and 1995, who comprised 31 percent of recent
purchases. This was followed closely by “Generation X,” those
born between 1965 and 1979, at 30 percent. “Younger Boomers,”
those born between 1955 and 1964, accounted for 16 percent of
the purchasers, while 14 percent were “Older Boomers,” born
between 1946 and 1954; and 9 percent were from the “Silent
Generation,” those born between 1925 and 1945.

SOURCE: National Association of Realtors “Home Buyer and Seller
Generational Trends”
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LEGAL BRIEFS
FDIC Sues 16 Big Banks for Rigging
Libor Rate
The Federal Deposit Insurance Corporation sued 16
of the world’s largest banks, accusing them of fraud
and conspiring to manipulate interest rates to enrich
themselves from 2007 to 2011.
The lawsuit, filed in federal district court in New York,
claims the financial institutions colluded to manipulate
the Libor, or the London Interbank Offered Rate.
The banks named as defendants include Bank of
America, Barclays, Citigroup, Credit Suisse, Deutsche
Bank, HSBC Holdings, JPMorgan Chase, Royal Bank of
Scotland and UBS. Also named in the suit was the British
Bankers Association, an industry trade group.
The suit claims that the financial institutions caused
“substantial losses” to 38 banks that the FDIC had taken
into receivership, including Washington Mutual and
IndyMac Bank. The FDIC claimed that the fixed rates
caused the failed banks to pay higher prices for Liborbased financial products and to get lower interest
payments from the defendants and others.
The case is Federal Deposit Insurance Corporation, et al,
v. Bank of America Corp, et al, U.S. District Court, Southern
District of New York, No. 14-1757.
SOURCE: Reuters

CA Sued For Diverting National
Mortgage Settlement Funds
Three nonprofit groups offering counseling sued Gov.
Jerry Brown of California on March 14, alleging that the
Democratic governor unlawfully diverted $369 million that
had been earmarked to help aid victims of the foreclosure
crisis but was used instead pay down the state’s debt.
As part of the 2012 settlement between 49 states and the
country’s five largest banks, California and other states won
a portion for home loan counseling and other educational
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services to help troubled borrowers avoid foreclosure.
At the time California was facing a state budget shortfall.
Instead of using the money for the victims of the foreclosure
crisis, Brown diverted most of the $369 million away from
housing-related relief to plug a budget deficit, according to
the lawsuit.
The lawsuit, filed in state court in Sacramento, was
brought by the National Asian American Coalition, the National
Christian Leadership Conference and the COR Community
Development Corporation.  The plaintiffs contend Gov. Brown
violated state law. The plaintiffs are asking that the money
be returned to its original fund, to be used for mortgage
counseling and other housing-related purposes.
The plaintiffs are represented by Neil Barofsky, a partner
at Jenner & Block and the former special inspector general for
the $700 billion Troubled Asset Relief Program, which bailed
out the banking industry.
The lawsuit is National Asian American Coalition et al v.
Edmund Gerald “Jerry” Brown.

SOURCE: New York Times

Calif. Property Flipper Guilty of
Fraud
A former San Luis Obispo real estate broker pleaded
guilty to an illegal property flipping scheme that netted him
more than half a million dollars.
Timothy William Barnes, 37, pleaded guilty to bank fraud,
the U.S. Attorney’s Office said. Barnes owned and operated
Apex Properties Real Estate Brokerage in San Luis Obispo. He
purchased houses in short sales at artificially low prices and
immediately resold the properties at their true market values.
Property flipping isn’t illegal. But prosecutors say Barnes
fraudulently negotiated short sales with a bank, concealing
that he already had received a higher offer on houses that
were underwater, where borrowers owed more money than
the properties were worth.

SOURCES: Courthouse News Service, FBI
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FINANCIAL NEWS
Economy: Fed Ditches Jobless Target
Unemployment is no longer a factor at least for the Fed. The
central bank announced on March 28 that it would stop pegging
interest rates on the nation’s jobless figures instead of waiting
until unemployment dips below 6.5 percent. Rates have been
near zero since 2008, and the Fed will now use “labor market
conditions” as a guide to rate hikes. New Fed Chair Janet
Yellen said the policy change was triggered by more rapid than
expected improvements in the labor market, Reuters reported.

Finance: DeMarco to Exit FHFA in April GSE
Reform
Edward DeMarco, who led the U.S. Federal Housing Finance
Agency (FHFA) as acting director since 2009, will leave the
agency at the end of April. DeMarco, a career bureaucrat,
oversaw the conservatorship of Fannie Mae and Freddie Mac,
the mortgage finance companies seized by U.S. regulators in
September 2008. He focused on improving the bottom line and
conserving assets for taxpayers after the companies received
a $187 billion bailout from the U.S. Treasury. DeMarco will be
replaced by former Rep. Mel Watt, D-N.C., according to The Wall
Street Journal.

Finance: November Elections Could Delay GSE
Reform
With the U.S. Senate in play for a Republican take-over, reform
of the government sponsored agencies (GSE) — Fannie Mae
and Freddie Mac — is unlikely before the November mid-term
elections, according to American Banker. Two bills — the Housesponsored PATH Act and the Senate’s Johnson-Crapo plan —
are jockeying for support. With the Senate in solid play and
Republicans slightly favored, the PATH Act could gain traction
after the mid-terms, reports American Banker.

Mortgages: HELOC Resets Force Lenders to
Rework Loans
Borrowers are beginning to see their monthly payments go up,
as home equity lines of credit (HELOC) have reached the 10-year
mark and are resetting. Once HELOC become fully amortized,
borrowers have to pay both interest and principal on these

second liens for the first time. An estimated $211 billion in HELOC
resets are slated in 2014 through 2017, according the Office of the
Controller of the Currency. “There seems to be a steady stream
of borrowers who are falling behind on the HELOC payments but
there hasn’t been a spike in delinquencies yet,” reports National
Mortgage News.

Mortgages: 22,000 Mortgage Workers Fired in
Fourth Quarter
Some 22,000 mortgage workers lost their jobs in the last quarter
of 2013, the highest level in six year, as the refinancing boom
fizzled out, according to Mortgage Daily. The trade publication
counted about 3,000 new jobs added to the home lending
industry during the quarter, resulting in a net loss of 19,000
jobs. For all of 2013, mortgage staffing declined by 31,931
employees, the worst since 2008.

Mortgage Tax Breaks: MID Helps Wealthier
Buyers, Study Shows
Federal tax breaks for homeowners primarily help wealthier
people borrow more money to buy larger homes rather than
boost homeowners, according to a new study. The mortgage
interest deduction (MID) helps drive up the size of houses by
as much as 18 percent in the nation’s most affluent areas while
not broadly encouraging people to buy homes, according to a
report by Andrew Hanson, an associate professor of economics
at Marquette University who conducted the study with Ike
Brannon and Zackery Hawley and published it in the latest issue
of National Affairs.

Mortgages: Subprime Loans Called Safer
Makes Comeback as ‘Nonprime’
A loan shortage has pushed tightfisted mortgage lenders —
stung by the subprime crash of six years ago — to lower their
minimum FICO scores, despite broader reluctance to take more
risk in a heavily regulated market. Striving to resuscitate the
mortgage market, lenders are revamping the subprime market,
introducing new product called nonprime loans with high interest
rates, 30 percent down payment requirements and FICO scores
at 550 and above, according to Bloomberg.
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STATE SPOTLIGHT

Colorado Housing on a High
By Daren Blomquist, Executive Editor

Median home prices in the greater
Denver metro area have increased
on an annual basis for 24 consecutive
months as of February, up 31 percent
from the bottom in February 2009,
according to RealtyTrac data.

Other agents along the Colorado Front
Range, spanning from Boulder north
of Denver to Colorado Springs south
of Denver, provided similar tales of
multiple bids and offers coming in over
asking price.

Furthermore, Denver median home
prices over the past year have exceeded
their previous peak of August 2006.
While home prices are rebounding in
many markets across the country, most
other states are still not back to the
home price highs of the middle 2000s.
“The pricing has gone up. There
are competitive bids on almost every
transaction. I am exceeding the list
price within the first few days,” said Tom
Guest, broker/owner at Key Masters
Real Estate, covering the Denver metro
market. “If a property goes on the
market you can almost guarantee it will
go for full price or higher.”
17 showings, eight offers, one day on
the market
Guest provided one recent example of
a Denver home his company listed for
sale in late March. Priced at $229,000,
it was on the market for one day, and
in that one day there were 17 showings
and eight offers submitted. The winning
offer was all cash for $235,000, and the
deal closed in seven days.

“We’re in multiple-offer situations
here, a lot of times. If a house is in really
nice shape … they are not staying on
the market,” said Frank Gillen, associate
broker with Metro Denver Home Store
who covers mostly south of Interstate 70
in the Denver metro area.
Tom Guest
Broker/Owner
Key Masters Real Estate
Denver, Colo.

The pricing has gone up.
There are competitive
bids on almost every
transaction. I am
exceeding the list price
within the first few days.
If a property goes on the
market you can almost
guarantee it will go for
full price or higher.

“When we’re competing with other transactions we
do see a lot of cash buyers,” said Guest, who said he has
been working the Denver real estate market for more
than 20 years.

Gillen said a recent listing of his was
put on the market on a Thursday with
an open house on Saturday and an offer
accepted on Monday.
“It was on the market for five days
and there was more than one offer,” he
noted. “There are so many buyers out
there looking at a home.”
Gillen said the market has been on a
tear since last year, with strong demand
forcing many of the buyers he worked
with “to come in five to ten thousand
dollars above asking price to get (their
offer) accepted.”

Chad Ochsner, owner and broker of
record for RE/MAX Alliance brokerage in
Denver, noted that while a competitive
marketplace is good problem to have, it does still
represent a challenge — particularly for buyers.
“We have very frustrated buyers who are ready,
willing and able to buy. We’re seeing multiple offers,
Continued Next Page
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DENVER METRO FORECLOSURE ACTIVITY

bidding wars,” he said, telling the story of one of the
brokerage’s agents who had been working with one of
these ready, willing and able buyers for several months
when the buyer finally gave up on purchasing a home in
Denver and decided to move instead to Houston for an
opportunity there.
Record low inventory
Ochsner, Gillen and Guest were all consistent in their
explanation of the root cause behind the multiple offers
and rising home prices in the Denver metro area.

all contributing to a shortage of inventory relative to
demand.
“All of those things combined are good news, kind of
like a perfect storm for our metro and region,” he said.
“We just need more homes to sell.”
Ochsner noted that the low inventory
Catch-22 situation for potential move-up
have made it through the housing slump
owning a home but also regaining much
equity.

is creating a
buyers who
not only still
of their lost

“We currently are experiencing record low inventory,”
said Ochsner, who has been working for the brokerage —
a family business — since 1999, and took over as broker
of record in 2011.

“We’d love to move up, but we can’t find the home to
move up into,” Ochsner said, describing the attitude of
many of these potential move-up buyers.

He said a combination of plummeting unemployment,
fast-growing population, high quality of life, and
amenities that attract the millennial demographic, are

Short sales subsiding
Meanwhile, many distressed homeowners have regained
enough equity that they no longer need to resort to a
Continued Next Page
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short sale to avoid foreclosure and get out of a tough
situation, according to Gillen, who has focused largely on
the distressed market since getting his license in 2005.

house go into foreclosure. … Sometimes you don’t even
need to short sale because there is equity. They can walk
away with money.”

“I have seen the number of short sales come down
quite a bit,” he said, noting that he is seeing a higher
percentage of properties scheduled for the public
foreclosure auction that now have equity. “They would
have been underwater a year ago, but because (prices
have) raised … people are above water a little bit and they
do have equity.” (See Chart: Denver Metro Foreclosure
Activity on page 14)

Gillen said despite regaining equity, many distressed
homeowners are still in a state of denial.

Gillen offered the example of one foreclosure auction
property in his area that could be sold for around $290,000
but has an outstanding loan balance of just $218,000. He
said the property appears to be abandoned, which can
make it challenging for him to reach out to see if the
homeowner wants to sell to avoid having a foreclosuremarred credit history.
“That’s my main focus right now,” said Gillen, who is
a Certified Distressed Property Expert. “What I’m doing
is trying to convince people that they shouldn’t let their

“It’s very difficult; you’re going through the stages
of grief at that point. It’s very difficult to convince
homeowners that they do have options,” he said, noting
that he has to get creative in cutting through the clutter
of communication the homeowner is getting — and often
ignoring. “Because they get hounded by every Realtor in
town to sell their house if it’s an auction, I try to be a little
bit different. … If I can’t connect to them through mail
sometimes I’ll go to the house and knock on doors to see
if anyone answers.
“I may not be the highest-paid Realtor or have the
most sales, but they know that with me they’ll get their
money’s worth,” he said.
Matt Tolooee, managing broker/owner of Metro Real
Estate Group in Colorado Springs, said that although the
Continued Next Page
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market is shifting away from distressed sales his company
still lists “a ton of them.”
“I would say about 60 percent short (sale) distressed
and 40 percent regular,” said Tolooee, who has been in
the Colorado Springs market for 22 years and operating
as a real estate broker since 2005. “We
are really good at doing short sales. We
rarely lose a property to foreclosure. I
would say 95 percent plus we complete
the short sale. (See Chart: Denver Metro
Home Price Trends on page 15)

payment,” Tolooee said.
Gillen said the few investors he works with didn’t
make any purchases in 2013, but Guest estimated that
about 40 percent of the purchases in his market are
made by investors, with the remaining 60 percent split
evenly between first-time buyers and
move-up buyers. He said investors
paying cash often have the upper hand
because of appraisals that are lagging
the market.
“Appraisers can’t keep up with the
values,” he said, noting that appraisals
are waived with all-cash transactions.
“Because appraisers always work in
the past … and the market is not the
same today as it was six months ago.”

“You won’t believe how many people
have cried on our shoulders when we
come to the closing table,” Tolooee
continued. “It’s very gratifying and a
rewarding effort to help people.”
Investor opportunity mixed
Tolooee said the plethora of short
sales and foreclosures over past few
years — combined with the presence
of five military bases nearby — make
the Colorado Springs market prime for
rental investors.
“We have a lot of people who are
making good money, who for some
unfortunate reason could not hold on
to their home, and they need a couple
years,” he said, explaining those former
homeowners are now renters along with
many of the military personnel who tend
to be transitory.

Matt Tolooee
Managing Broker/Owner
Metro Real Estate Group
Colorado Springs, Colo.

Ochsner said his brokerage works
with a good number of buyers and
investors from out of state, particularly
Texas and California, and he’s noticed
more activity from institutional
investors, large companies back by
Wall Street hedge funds or private
equity, entering the market and
purchasing homes as rentals.

We are really good at
doing short sales. We
rarely lose a property
to foreclosure. I would
say 95 percent plus we
complete the short sale

Tolooee said many of the investors he works with
have already recognized the opportunity and purchased
rentals, but there are still some good deals available.
He gave the example of a century-old Victorian home
converted into a fourplex that one of his investor clients
recently purchased for $176,000 using an FHA 203(k) loan,
which allowed them to include an additional $20,000 for
rehab as long as they lived in one of the units. They are
living in the bottom two units and renting out the top two
for a combined $1,200 a month.
“Because of that they live there for free. The $1,200
rental payment up top practically pays their mortgage

How high is too high?
Ochsner said the combination of
strong demand from investors and
other buyers, along with the low supply
of inventory for sale, could be cause
for concern that another housing
bubble is forming along Colorado’s
Front Range. (See Chart: Affordability in Various Colorado
Counties on page 17)
“With the record-low inventory, you talk about price
appreciation, and maybe there is a little cause for concern,”
he said, adding he doesn’t think the 9 percent annual
appreciation the market is experiencing represents
bubble territory. “Once you get into the double-digit area
we potentially get into a mini-bubble situation.”
Ochsner said he anticipates more move-up buyers
will pull the trigger and list their homes in 2014, helping
to alleviate the supply-demand imbalance and therefore
Continued Next Page
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AFFORDABILITY IN VARIOUS COLORADO COUNTIES

any bubble forming.
“I think there are going to be a lot more homes on the
market this spring and summer, which will keep prices
from approaching that double-digit appreciation,” he
said, noting that construction of new homes is starting to
ramp up as well. “As soon as we can correct this inventory
shortage, it will be a strong, healthy, normal market.”
Guest agreed, contending that the Denver market
has been held back over the past few years and is now
finally catching up with where it should be.
“I think the market was artificially held down for some
time,” he said. “I thought that the Denver market was held
back through different periods. I think a lot of it has to
do with the foreclosure and the fear and the price drop.
People just couldn’t get out of their homes.
“We are very strong on oil and pot,” he added,
referring to the state’s legalization of marijuana. “That is
another gold rush for Denver because of the amount of
revenue it is bringing in.”
While Gillen remains optimistic about the future of

the Front Range housing market, he voiced some unease
about lingering shadow inventory of foreclosures that
have not yet hit the market.
“There are some houses in our neighborhood that are
sitting empty that are bank-owned at this point. I know
they’re bank-owned but no one has put them up for sale
yet,” he said, noting that he can’t say how widespread this
phenomenon is.
Gillen also marveled that properties with equity are
making it to the foreclosure auction in the first place,
evidence that the market does not always behave
rationally.
“We’re talking 40, 50, 60, 70 thousand dollars of
equity. It just blows my mind that they don’t reach out
to find someone help,” he said, adding that the recent
housing slump reminded him of what the market went
through in the 1980s. “We got out of that … and I think if
we think hard enough and work hard enough we can get
out of it. …. This country has gone through a lot of crap
and we’ve made it through and there’s no reason we can’t
get through it again this time too.”
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BOOK REVIEW

‘The Death of Money’ and the Decline of the Dollar
By Octavio Nuiry, Managing Editor

What would you do if the U.S. dollar — a paper currency
not backed by a physical commodity like gold — collapsed
with little or no warning?
In “The Death of Money: The Coming Collapse of
the International Monetary System,” (Portfolio/Penguin
Random House, 2014), James G. Rickards, explores such
an unimaginable event and guides readers how it might
happen.

In Rickards’ view, the central bank of the United States
— the Federal Reserve System — is destroying the pivotal
role of the dollar in the international monetary system.
What’s going to cause the dollars collapse?
The problem in 2008, Rickards argues, was the
too-big-to-fail banks were bailed out by the federal
government. Today, those same banks are even bigger. In
other words, everything that was wrong in 2008 is worse
today, he claims. Last time, when the crisis started in
2008, the Fed’s balance sheet was $800 billion. Today, the
Fed’s balance sheet is over $4 trillion — and increasing at
$1 trillion a year. Now the Fed is tapped out. It can’t come
to the rescue of the too-big-to-fail banks if another crisis
emerges, according to Rickards.
“The international monetary system collapsed three
times in the past hundred years — in 1914, 1939 and
1971,” warns Rickards, a senior managing director at
Tangent Capital Partners LLC, a merchant bank based in
New York City. “The coming collapse, like those before
it, may involve war, gold, or chaos, or it could involve all
three.”
The first two collapses Rickards refers to led to World
War I and II. The third monetary collapse — in the early
1970s — brought on economic stagflation to the United
States (Remember the oil crisis, waiting in line to get gas,
and the Iran hostage crisis?)

The Death of Money
By James Rickards

Due out in bookstores in April 2014, “The Death of
Money” is the unsettling sequel to Rickards’ bestselling
2011 book “Currency Wars.” In “The Death of Money”
Rickards, an economist, shows why another collapse is
rapidly approaching. He paints a haunting portrait of the
looming failure of the U.S. dollar. It’s a forward-looking
book that makes several predictions that may — or may
not — come to pass. But he points out that the U.S.
economy has major “structural” problems that are not
easily solved. He believes hyper-inflation is coming soon,
largely due to reckless money printing by the Federal
Reserve.
Continued Next Page
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Two problems worry Rickards: “... two explanations
are very much at hand — and they foretell the potential for
collapse. The first is that the U.S. economy is structurally
damaged, so the easy money can’t be put to good use.
The second is that inflation is coming. Both explanations
are true — the economy is broken, and inflation is on its
way.”

flow of gold from West to East as evidence that the world
monetary system eventually will be built around a gold
standard.

Structurally, the book is divided into three sections —
Part One: “Money and Geopolitics,” Part Two: “Money and
Markets,” and Part Three: “Money and Wealth” — followed
by a conclusion that gives readers some practical advice
to prepare for the death of money. With a firm grip of
Rickards sees storm clouds brewing — and the next economic history, he suggests converting unreliable fiat
collapse is already in sight. The Federal
money (paper notes) into real wealth:
Reserve’s policy of quantitative easing,
tangible hard asset such as gold, land
he writes, will depreciate and devalue the
and fine-art holdings.
The international
dollar, ultimately leading to a collapse,
monetary system
which he asserts will come about through
The inevitable decline of the dollar
collapsed three times in
a widespread abandonment of the
as the world’s major reserve currency
the past hundred years
dollar’s role as the leading global reserve
depends on China eventually displacing
— in 1914, 1939
currency. This time the dollar won’t save
the U.S. as the world’s largest economy.
and 1971.
us, he argues. In fact, the dollar itself will
That’s not going to happen anytime soon.
The coming collapse,
be the cause of the worldwide financial
But it’s coming.
like those before it,
implosion of the current monetary
may involve war, gold,
system. The future stability of the dollar
In the meantime, the dollar
or chaos, or it could
is the biggest threat the world is facing,
remains overwhelmingly the currency
involve all three.
he claims.
of choice for international transactions,
and is the middle currency in virtually all
“Only nations and individuals who
transactions.
make provisions today will survive the maelstrom to
come,” writes Rickards, a lawyer and investment banker,
In the end, Richards reminds readers that the bigger
who is an advisor to the Director of National Intelligence the crisis, the greater the opportunity for those who can
and the Office of the Secretary of Defense.
prudently prepare ahead of time.
Meanwhile, the world’s largest gold buyers, Russia
and China, writes Rickards, are aggressively stockpiling
tons of gold as a financial hedge and a weapon to
undermine the dollar. He says they want to replace the
dollar as the international currency and substite it with
a non-dollar based regional currencies like the Chinese
yuan or the Russian ruble.
“The cat-and-mouse game among China, Russia, Iran,
the United States and North Korea involving cash, gold,
weapons and sanctions illustrates how financial weapons
have moved to the fore in strategic affairs,” writes
Rickards, describing the new asymmetrical financial
global cyberwar.
According to Richards, it’s only a matter of time until
the dollar collapse. When it does, it will lead to a reset in
the world’s monetary system. Gold will regain its historic
role as the standard unit of value. He sees the continuing

This is a fascinating book and anyone who is
interested in finance, economic history, game theory and
geopolitics will find this book riveting.

THE LATEST INDUSTRY
NEWS AND TRENDS
www.RealtyTrac.com/Content
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State-by-State Foreclosure Activity Summary

TOP 20

Foreclosure rates in
the Nation’s 20 largest
metros in February 2014

Metro

Housing
Units Per
Foreclosure
Filing (Rate)

APRIL 2014

Rank

State

Default

Auction

REO

Total

1/every X HU
(rate)

%Δ from
Jan 14

%Δ from
Feb 13

U.S.

34,476

47,715

30,307

112,498

23

Alabama

0

1,056

305

1,361

1,170

-9.58

-27.08

1,596

14.85

35

Alaska

0

65

52

1.11

117

2,611

-10.00

-10.00

18

Arizona

0

1,214

42

Arkansas

0

254

964

2,178

1,305

-7.83

-45.54

144

398

3,309

-33.00

11

California

6,266

-50.31

4,220

2,567

13,053

1,047

-12.01

25

Colorado

-27.50

0

995

290

1,285

1,721

-20.38

6

-50.84

Connecticut

921

162

571

1,654

898

-16.30

12

39.70

Delaware

153

148

82

383

1,060

-22.78

1.32

District of
Columbia

0

6

1

7

42,382

-22.22

75.00

1

Florida

6,119

10,140

7,922

24,181

372

-6.98

-23.78

9

Georgia

0

2,682

1,358

4,040

1,011

-4.65

-29.95

39

Hawaii

128

19

34

181

2,872

1.12

-51.08

27

Idaho

39

247

76

362

1,842

-46.69

-39.77

5

Illinois

2,310

2,339

1,877

6,526

811

-25.68

-48.50

Indiana

600

1,284

733

2,617

1,069

-6.27

-28.77

Tampa,FL

318

13
14

Iowa

444

421

317

1,182

1,131

15.32

-25.43

Miami, FL

328

38

Kansas

96

170

191

457

2,698

12.84

-50.65

Baltimore, MD

580

37

Kentucky

200

374

158

732

2,634

15.28

-55.37

16

Louisiana

300

953

304

1,557

1,262

45.79

11.93

17

Maine

336

117

114

567

1,272

-13.96

12.72

2

Maryland

2,210

1,435

623

4,268

557

-2.51

29.65

43

Massachusetts

346

198

291

835

3,358

6.64

-28.08

21

Michigan

0

1,830

1,230

3,060

1,481

-9.76

-51.14

34

Minnesota

0

630

324

vvv954

2,461

-35.93

-39.58

Mississippi

0

23

32

55

23,169

-40.22

-59.85
-18.09

Riverside, CA

596

Chicago, IL

624

Philadelphia, PA

842

Atlanta, GA

864

49
33

Missouri

0

866

352

1,218

2,225

20.36

Washington, DC

1,040

44

Montana

0

52

11

63

7,641

40.00

43.18

Los Angeles, CA

1,119

46

Nebraska

0

5

78

83

9,605

31.75

-52.84

3

Nevada

426

875

549

1,850

633

-15.76

-49.05

20

New
Hampshire

0

263

155

418

1,469

-21.58

-19.77

San Diego, CA

1,174

Phoenix, AZ

1,182

4

New Jersey

3,328

934

548

4,810

739

-16.29

108.14

26

New Mexico

255

86

155

496

1,816

-13.74

-1.98

New York

3,039

285

423

3,747

2,162

-2.09

8.11

694

746

557

1,997

2,166

-5.93

-21.90

Seattle, WA

1,272

30
31

North Carolina

St. Louis, MO

1,328

50

North Dakota

0

0

3

3

106,489

0.00

50.00

7

Ohio

1,975

0

1,228

5,444

941

-6.01

-48.41

New York, NY

1,342

32

Oklahoma

218

0

231

766

2,173

-18.07

-35.08

28

Oregon

108

112

253

830

2,016

4.67

-12.72

22

Pennsylvania

1,386

3

904

3,745

1,486

-12.93

-5.19

Detroit, MI

1,365

Dallas,TX

1,670

Minneapolis, MN

1,687

San Francisco, CA

1,827

24

Rhode Island

0

146

126

272

1,701

-13.38

2.64

8

South Carolina

1,155

0

400

2,199

971

-12.39

-23.30

45

South Dakota

0

0

23

45

8,084

-32.84

-76.92

40

Tennessee

0

487

444

931

3,020

-43.16

-12.42

29

Texas

30

3,398

1,360

4,789

2,084

-1.76

-11.50

Utah

250

424

148

822

1,192

-19.25

-39.47

Houston, TX

1,993

15
48

Vermont

0

6

4

15

21,483

25.00

-59.46

Boston, MA

3,508

36

Virginia

0

896

385

1,281

2,628

-28.64

-34.48

19

Washington

20

1,125

839

1,984

1,454

-12.48

-54.52

47

West Virginia

0

20

37

57

15,478

-32.14

-41.24

10

Wisconsin

1,124

0

513

2,537

1,033

25.53

-28.19

41

Wyoming

0

65

21

86

3,040

2.38

48.28

20
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Residential Sales Counts & Median Prices by State — February 2014
U.S. Total

Annualized Sales

%Δ from Jan 2104

%Δ from Feb 2013

Median Sales Price

%Δ from Jan 2014

5,083,241

-0.2%

7.2%

$ 164,667
$122,000

Alabama

%Δ from Feb 2013

Distressed
Discount%

-1%

4%

44%

-1%

15%

42%

Alaska

10,769

0.0%

30.4%

$240,000

4%

8%

50%

Arizona

158,850

-0.6%

-10.4%

$164,299

0%

13%

22%

Arkansas

30,865

0.1%

20.3%

$118,000

-1%

-1%

31%

California

495,049

-2.0%

-14.6%

$339,000

-2%

23v%

31%

$216,000

-1%

8%

31%

Colorado

126,597

-0.2%

3.2%

Connecticut

24,314

-2.4%

-7.0%

Delaware

15,755

-0.3%

4.7%

$180,000

-3%

4%

52%

District of
Columbia

9,001

-2.4%

-2.6%

$458,525

0%

7%

37%

Florida

555,375

-0.5%

2.5%

$132,500

-2%

14%

29%

Georgia

190,839

-0.8%

12.3%

$125,000

0%

v23%

36%

24%

Hawaii

20,649

0.9%

6.7%

$329,000

-6%

Idaho

26,817

0.1%

22.6%

$157,126

0%

2%

17%

Illinois

201,927

0.0%

20.4%

$152,500

0%

14%

44%

Indiana

94,087

0.2%

27.6%

$119,000

-1%

6%

29%

Iowa

$118,000

-2%

4%

38%

Kansas

$171,000

-2%

13%

27%

Kentucky

$119,000

-4%

-6%

40%

$135,000

-2%

4%

43%

$136,000

-1%

-3%

2%

$225,000

-1%

8%

40%

Louisiana

45,864

0.4%

16.6%

Maine
Maryland

85,790

-1.2%

1.6%

Massachusetts

47,869

-4.5%

-15.1%

Michigan

169,217

-0.3%

5.7%

$96,000

0%

27%

55%

Minnesota

83,645

0.5%

8.4%

$174,000

-1%

11%

26%

$135,000

12%

10%

25%

Mississippi

9,633

3.8%

15.8%

Missouri

91,087

-1.0%

16.0%

Montana

12,744

-0.4%

22.3%

$212,000

0%

9%

-4%

Nebraska

29,863

0.7%

20.2%

$126,000

1%

4%

32%

$160,000

0%

22%

17%

38%

Nevada

74,545

-1.6%

-9.2%

New Hampshire

12,297

-0.1%

33.0%

New Jersey

88,836

-1.5%

6.4%

$260,000

2%

6%

New Mexico

31,054

-0.7%

21.8%

$146,000

0%

-3%

New York

150,510

-0.4%

6.5%

$356,000

3%

22%

35%

North Carolina

164,784

0.2%

14.1%

$135,000

-2%

4%

39%

North Dakota

8,396

-3.1%

7.1%

$177,261

-2%

4%

Ohio

185,098

-0.6%

14.5%

$96,000

-3%

13%

55%

Oklahoma

60,480

-0.5%

13.9%

$115,000

0%

0%

37%

Oregon

66,999

-0.6%

2.6%

$219,000

0%

13%

24%

Pennsylvania

158,503

-0.1%

6.6%

$133,000

-1%

5%

50%

Rhode Island

7,635

-2.9%

-13.0%

$160,637

-10%

-1%

South Carolina

89,088

-1.0%

0.6%

$125,000

-2%

14%

39%

Tennessee

118,100

-0.1%

9.7%

$113,000

-2%

10%

45%

Texas

535,822

1.1%

11.9%

$93,000

-4%

1%

9%

Utah

71,578

0.9%

9.3%

$157,126

0%

-1%

11%

Vermont

6,599

-1.0%

9.8%

$172,250

2%

4%

51%

Virginia

112,889

0.1%

17.6%

$254,900

2%

6%

36%

South Dakota

Insufficient data available for states not included in the table and blank cells
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